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THE NATIONAL JOURNAL OF COMMERCIAL HORTICULTURE 


The Preferred Stock 





Write for Samples and Price List 


NEW ROSES 
S. IN By] &P 


’ 
j 


A 


THE LEADERS 
FOR 1932-33 } 


BLAZE (Clibg.)—A marvelous hardy, everblooming scar- 
let red Climber. An everblooming Paul’s Scarlet { 
Climber and Teplitz seedling—in our opinion des- 
tined to enormous popularity—A Real Leader. 
(Plant Patent No. 10). 





COSTS | MAKES 
LESS THAN CLEAN - NEAT 
BURLAP =o WA BUNDLES 


i fh} a ah 
DOES A RS Que) KEEPS THE 


ry i] 
His v 
Me 


BETTER JOB |: |\o-4.:4 \5H MOISTURE. IN 





COMTESSE VANDAL (H. T.)—Has taken ty by 
storm for its long slender bud and exquisite flower. 
Five European Gold Medals. A novel bronze coral, 
salmon and gold combination. (Patent applied 
for). 


DOTTY (H. T.)—Gold, orange and copper, rioting in an 
unusual blend. Vigorous, hardy, healthy. 


— 














eet . ke: "1! % EDITH KRAUSE (H. T.)—Hardy and robust—a majestic 
i: white rose, double and fragrant. 
We will send full size working samples that will prove in ESSENCE (H. T.)—A vigorous double Etoile de Hollande 
your own shipping room that SAXOLIN is superior to any —velvet crimson with pungent fragrance. | 


other wrapper bor retaining dirt and moisture around the roots MAX KRAUSE (H. T.)—A vigorous disease resistant gold 
and delivering a clean, attractive package. yellow without the criticized black centre so often q 


‘ present in “Pernet.” (Patent applied for). 
SAXOLIN is two sheets of kraft pa cemented with 


asphalt filler and crinkled to stretch and conform to shape of ower. 6 ae Fae)  O. Py ye _ 
bundle. sport of Talisman. Will ~— Yellow awe of Se . 
It’s waterproot—tough and easy to handle. hit. pn as. satelite — ’ 














If you are using any special size material for wrappia 
tell us the size and we will send samples. Try SAXOLIN Y Complete information, prices, etc., on request. The com- 
now and be ready for your next shipping season. ! plete trade list will be issued the latter part of August. 








Jackson 1&.Perkins Company 


. olesale On 
Specialty Dept. -:- Cleveland, Ohio ‘ Newark , New York. 


a | - 
FALL -- 1932 Geiss 


CHERRY—! and 2 year 
SHRUBS—Especially Spirea Vanhoutte, Barberry, 
Bush Honeysuckle, Forsythia 

ELMS—Thousands of them, American, Vase and Mo- 

line. Finest that grow, up to 3 inches. 

SOFT MAPLE—Large quantity, up to 4 inches. A complete line of trees, shrubs, evergreens and fruits. 
NORWAY MAPLE— Up) to 2% inches 
PEONIES—100,000 best varieties 
ARBOR VITAE PYR.—Up to 8 feet 
MUGHO PINE—Up to 2% feet 




















Write for a circular on our new automatic planting machine. 


THE 


seated) a none better, up to 4 ft. ONROE 
PER—Bushy, well filled, up to 4 feet NURSERY 


A general line of other items in lesser quantities. 


| C. M. HOBBS & SONS, Inc., Bridgeport, Indiana 1. E. ILGENFRITZ’ SONS COMPANY 
| 


Established 1875 


LARGEST NURSERY IN INDIANA | Monroe, Michigan 























ee ee Wayside Gardens 
rapes, Currants, Gooseberries 
Blackberries and Raspberries HARDY PERENNIAL PLANTS 


| EXCLUSIVELY 


| A complete stock in all the standard varieties 
including the new 





Fredonia, Ontario and Portland | : : 
W T t 
GRAPES | rite for Trade Lis 


| SEND YOUR WANT LIST FOR QUOTATIONS 


FOSTER NURSERY CO. Inc. THE WAYSIDE GARDENS co. 


| Office and storage oar 3 Route 20 MENTOR, OHIO sila 
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EDITORIAL DEPARTMENT—C on any sub- 
ject connected with Commercial Pe or Ar- 
boriculture are cordially invited by the Editor; also articles en 
these and d for conventions of Nursery 
or Horticultural associations. We also shall be pleased —— 
produce engravings relating to these topics, Orchard 

| Cold Storage Houses, Office Bull Fields of Stock, t. — 

Trees and Plants, Portraits of Individuals, ete. Engravings will 
be made from photographs at cost. 

Advertising—Last forms close (semi-monthly) on the 10th 
and 25th of each month. If proofs are w d, copy be 

| on hand one week earlier. 

“AMERICAN NURSERYMAN?” is distinctive in that it reaches 








| an exceptional list and covers the field of the business man en- 
gaged in Commercial Hort he carlot operater. Here is 
| comeentrated class circulation of characte Trade 
| ——_ of Commercial Horticulture, quality rather than 
quantity. 
“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 
SUBSCRIPTIONS—“AMERICAN NURSERYMAN,” published 
semi-monthly, on ist and 15th, will be sent to any address in 
the United States for $2.00 a year; Foreign $2.50 a year; Canada 
$3.50 a year. Single copies of current volume, 15c; of previous 
volumes, e 
L. M. GEMINDER 
General Manager 


AMERICAN NURSERYMAN -- ---- August 1, 1932 





AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS fe | 
of commercial news of the Planting Field ee age | 
memsat, fearless policy in harmony with the , tt ee alike of 
methods. 

Coageuation rather than competition and the encouragement 
of all that makes for the welfare of the trade and ef each of its 


units. 
Wh i t, ring true independence. 
INDEPENDENT AND FEARLESS—AMERICAN NURSERY- 
MAN” makes no distinction in favor of any. It is unt 
im its absolutely independent position and rates the welfare of 
the Nursery Trade above every other consideration. | 
SF"This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent tm all | 








its dealings. 

Though it happens that its place of publication is in the east- 
erm section of the country, it is thoroughly National in its char- 
acter and International in its circulation. | 

Its mews and advertising columns bristle with announce- | 
ments from every mews corner of the Continent. 

It represents the results of American industry in one of the | 
greatest callings—Commercial Horticulture in all its phases ef 
Nursery Stock, Orchard and Landscape Planting and Distribu- l 
tien, 

39 State Street, 
Rochester, N. Y. | 
' 

















Classified Business Announcements In Current Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


American Bulb Company....importers Bulbs, Seeds, Etc....... 45 
Gernardin, ©. BP... cccsescces General Nursery Stock ........... 45 
Bobbink @ Atkins.......... Broadleaf Evergreens, Etc. ....... 45 
Bridgeport Nursery ........ General Nursery Stock............ 34 
Grtatel, 06. Be. cccccccceccces WN 4 vend ddwe ean dense seednsneen 44 
Burr & Company, C. R...... General Nursery Stock ........... 44 
Canterbury Nureeries ....... ND sedi chatbantvechdidabedes 44 
Ghase Bag Ge... .ccccccccces DINED kdcny due cnweseteensen sees 34 
Chase Company, Benjamin..Nursery Labels ...............++. 30 
Gonteiaicy, GB. F...vecceccecs Hand Colored Photographs ....... 45 
Dintelman’s Nursery ....... Peach, Apple, Ete. ......ccccccees an 
Foster Nursery Co.......... Grape Vines, Currants, Etc........ 34 
Harmel Peony Co. ......... PI cai dno ka4 Hebeuwds oeenende 45 
Merhet Bree. ...cccccccccccs Tree and Shrub Seeds............ ae 
Hill Nursery Co............. Evergreen Plate Book ............ 45 
Hill Nursery Co., D......... Evergreen Specialists ............ 48 
Hobbs & Sons, C. M........ Evergreen Specialists ............ 34 
Hoganeville Nurseries ...... General Nursery Stock ........... 45 
eee @ Gay Wa Ve cc csvccces General Nursery Stock ........... 43 
Horticultural Advertiser .... Trade Paper .................+45:. 46 
Howard-Hickory Co. ....... PMMEEE tvesesdnhaseenasdeeens 43 
Howard Rose Co..“......... PE cot eipinekds canteens querees 45 
ligenfritz’ Sons Co., |. E..... Fruits and Ornamentals .......... 34 
Jackson & Perkins.......... General Nursery Stock ........... 34 
Kelsey Nursery Service..... RA Se UE kids sore sanwapens a4 


Lovett, Lester GC... ...ccces. Privet and Berberis............... 45 
MeLaughiin, Gormley, King Selocide .......cccesscceccccccces 36 
Monroe Nursery ............ Fruits and Ornamentals .......... 34 
Mt. View Floral Nurs. ....... PE SD Sanden ccaccveseces 47 
Naperville Nurseries ....... SS GEE Goscrcesncdcccade 45 
Neosho Nurseries Co. ...... DE S60. 80sec tcuccsescdntondes 45 
Northeastern Forestry Co....Lining-out Evergreens ............ 45 
0 a ee Ph Se I nn cca watenseaas 47 
Painesville Nurseries ....... General Nursery Stock ........... 33 
Parsons Wholesale Nurseries.General Nursery Stock ........... 45 
Portland Wholesale N. Co...Seediings .................0ceeees 47 
Princeton Nurseries ........ General Nursery Stock ........... 45 
Process Color Printing Co...Loose-leaf Plate Book ............ a4 
Rameey 4 Co., L. W......... Catalogue Printers ............... 47 
Shunk Gilp. Ge. ..cccccossecs Insecticide Dusting Machine ...... 47 
Simpson Nursery Co. ....... PE ED Scnenancadsdecedenaes 45 
Southern N. & L. Co. ....... PR CU aatietewnsadecosieenses 44 
Storrs & Harrison Co....... General Nursery Stock ........... 33 
DT “ved éhikaat banea eames Position with Nursery ........... 47 
Wayside Gardens Co........ Hardy Perennial Plants .......... 34 
Westcott Nureery Co....... Evergreens, Shrubs, Trees ....... 47 
Westminster Nursery ....... Peeves, Pamte, BO oo. cacccoveses 45 
Willis Nursery Co........... aE I in de ccanenantece at 
Wilson & Co., C. E. ........ Lining-out Stock ........ . 46 
Wes TA Gh i cbcdéiccwnes General Nursery Stock ........... 47 


LESS THAN FOUR CENT. S A WEEK—Issued ist and 15th of each month. The National Journal of Commercial Horti- 
Reaching every state in the 


culture. National and international circulation. 
Union. Journal appreciated by upward of 2500 Nursery readers. 
$2.00 per year; two years for $3.00. 


AMERICAN NURSERYMAN 
Chief Exponent of the Nursery Trade yearly term, $1.90 





Subscription: 
A one-inch advertisement for $2.10; under 





AMERICAN NURSERYMAN 





ONE SPRAYING 


on 32 different varieties of Nursery Plants 


CLEANS OUT Rea Spiders for the year 


E’VE just received the results from a test made 
W,, a well-known nurseryman in New York. He 
tried Selocide on 32 different plants* and completely 
cleaned out Red Spiders without any damage to the 
plants. 


Most nurserymen are not investing in new stock. 
Consequently it is absolutely necessary to protect your 
present stock. Selocide kills over 90% of the Red Spi- 
ders and eggs on your plants— in just one application. 


And there’s no danger of damaging your plants. 


You only need to use Selocide once—and your plants 


will be clean for the season. 


Hundreds of materials have been tested against Red 
Spiders but none has ever been found as effective as 
Selenium—the active principle in Selocide. Not even 
the best pyrethrum or derris sprays can adequately con- 


trol Red Spiders or Red Spider eggs. 


For further details on Selocide mail the coupon be- 
low. After you try Selocide you will agree that it is 
the only insecticide on the market today that absolutely 
Try 


a one quart can (makes 1214 gallons complete with 


gives uniform killing results against Red Spider. 


spreader) on any of your plants and your Red Spider 
troubles will be ended. 





*Here are the plants on which Selocide was used in this test: 





Chamaecyparis obtusa gracilis 
hamaecyparis Lawsoniana 
Triumph de Boskoop 

Chamaecyparis obtusa nana 

Thuja canadensis 

Rhododendron Madam de 
Bruin 

Rhododendron ponticum 

Picea pungens 

Picea pungens glauca 

Pinus Cembra 

Cotoneaster horizontalis 

Blue Colorado spruce 

Juniperus squamata Meyeri 

Juniperus virginiana 

Chamaecyparis obtusa Crippsi 

Biota nana aurea 


Picea Albertiana 

axus Cuspidata 
Azalea Koster Hybrids Othello 
Boxwoods 
Carmen 
Juniperus chinensis columnaris 
Thuja occidentalis lutei 
Thuja spiraliz 
Biota aurea nana 
Biota orientalis Beverleyensis 
Juniperus virginiana glauca 
Juniperus chinensis pfitzeriana 
Juniperus virginiana Schottei 
Juniperus Sabina 
Retinospora squarrosa 
Euonymus japonica aurea 
Juniperus excelsa stricta 


Selocide Prices 


Per Pkg. 

1 QT. CAN (makes 1214 gallons of spray) $ 1.00 
1GAL.CAN (makes 50 gallons of spray) 2.75 
5 GAL. DRUM (makes 250 gallons of spray) 12.00 
10 GAL. DRUM (makes 500 gallons of spray) 22.50 
15 GAL. DRUM (makes 750 gallons of spray) 27.50 
30 GAL. DRUM (makes 1500 gallons of spray) 51.00 
50 GAL. DRUM (makes 2500 gallons of spray) 75.00 


MAIL COUPON 
NOW! 


McLaughlin Gormley King Company, Minneapolis, Minn. 





Please send me free information on your great new discov- 


ery, Selocide, that absolutely kills Red Spiders. I would also 


like to have you send me c—<. attached 


‘ the order that 
c. o. d. ' 


I have written below: 


ELOCIO 











August 1, 1932 





The Nurseryman’s Forte: 


To Make America More Beautiful and Fruitful 








American Nurseryman 








(Reg. @. S Pat. Off.) 


The Chief Exponent of the American Nursery Trade 
National Journal of Commercial Horticulture 


Entered September 6,1916,"at Rochester, N. Y., Post Office as second class mail matter 
WITHOUT OR WITH OFFENSE TO FRIENDS OR FOES, I SKETCH YOUR WORLD EXACTLY AS IT GOES—BYRON 
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Allied Industry Continues Advertising Campaign 


National Garden Bureau Credits Advertising Campaign as Major Factor Influencing 
Seed Business Last Year—Asserts Times of Stress Are At An End 


The thirteenth annual report of the Na- 
tional Garden Bureau presented at the con- 
vention of the American Seed Trade As- 
sociation indicates that the future of the 
garden and flower seed industries is bright. 
While the National Garden Bureau has 
dismissed its advertising agency, it has 
found it so easy to get free publicity in 
newspapers that it expects no ill effects 
from its economy. That portion of the re- 
port reads: 

“The foundation of our campaign is our 
press service, which is one of the largest 
newspaper syndicates in the country. It has 
come to be the chief source of gardening 
material for newspaper use in the United 
States and Canada and if it were possible 
to present to you an exact statement of the 
quantity of our material which was pub- 
lished last year the total would seem fan- 
tastic. 

“Since our last report we have distrib- 
uted 15 eight-column illustrated press 
sheets to a mailing list averaging 1,000 pub- 
lications of which five sheets were paid for 
entirely by the American Nurserymen’s As- 
sociation. 

“We sent out three sheets to Pacific 
Coast papers and one sheet to southern 
papers giving special: cultural instructions 
for those sections. Our Pacific Coast sheets 
were prepared by the Garden Bureau Com- 
mittee of the Pacific Coast Seedsmen’s As- 
sociation of which F. C. McNabb is chair- 
man. 

“At a time when advertising in general 
was being sharply curtailed and diminish- 
ing results might have been expected even 
in an enterprise fike ours, we, on the con- 
trary, were able to get our garden material 
in more papers than at any time in our 
history. 

“As evidence of our success this year we 
have hung in our exhibit clippings from 700 
newspapers that have used our material, 
which have a combined circulation of 20,- 
647,295. This is 114 more newspapers 
than we gathered last year, and at that rep- 
resents not all the papers that have used 
our service but merely those that we have 
been able to collect. 

“Public interest in gardening this spring 
has been exceptionally great and the 
amount of space devoted to this subject in 
publications has increased.” 

All due credit was given the advertising 
campaign; the report stating: 

“Do not make any mistake about it, our 
campaign has been one of the major fac- 
tors influencing the course of the garden 
seed trade in the last year. Although our 
expenditures are small, the results achieved 
have grown to a point where they have a 
noticeable influence not only on our trade, 
but on the interests and activities of the 
people of our country.” 

A bright note of reassurance was given 
in the following paragraph: 

“This period of credit and financial stress 
is about to end. We shall awake one morn- 
ing, not far away, to discover that we 
breathe more freely, that a pressure has 
been lifted; that the abnormal strain to 





which declining markets have subjected the 
business of the world is replaced by the 
stimulation of expanding volume and rising 
prices. What then will be the outlook for 
the garden seed business? 

“There is every indication, gentlemen, 
that it will be brighter than at any time 
since the world war. We have kept un- 
diminished our army of customers, who 
when they resume buying on a normal scale 
will take first opportunity to improve and 
enlarge their gardens.” 

The American Seed Trade Association in 
accepting the report of the National Garden 
Bureau, adopted the following resolution: 

“RESOLVED, That the report of the spe- 
cial Advertising Committee on the work of 
the National Garden Bureau for 1931-32 be 
accepted and that the work be continued; 
and that the president be and hereby is di- 
rected to appoint a special Advertising 
Committee to carry on this work for the 
ensuing year; and be it further 

“RESOLVED, That the Special Advertis- 
ing Committee is authorized, in the name of 
this association, to request from each mem- 
ber, for the support of the National Gar- 
den Bureau the coming year, a minimum 
contribution of fifty dollars, plus an addi- 
tional sum sufficient to make the total con- 
tribution equal to two per cent of the mem- 
ber’s appropriation for magazine and news- 
paper advertising for the current year; or, 
in the case of growers, wholesalers and 
others, not advertising extensively, fifty 
dollars for each fifty thousand dollars of 
gross business, and that the secretary be 
requested to publish in the proceedings of 
this association the names of the contribu- 
tors and the amounts contributed; and be 
it further 

“RESOLVED, That the president be and 
hereby is directed to appoint a committee 
of five members to be known as the Solici- 
tation Committee, whose duty it shall be to 


assist the Special Advertising Committee in 
obtaining contributions on the same basis 
as requested from members, from non- 
members in allied lines selling to home gar- 
den makers.” 





| AMERICAN ROSE SOCIETY | 
| Robert Pyle, Weet Grove, Pa. Seey. | 











Officers were elected as follows at the 
Toronto meeting of the association on June 
27th: 

President, Richardson Wright, New York 
City; vice-president, Whitman Cross, Chevy 
Chase, Md.; secretary, Robert Pyle, West 
Grove, Pa., re-elected. 


Insecticide for Beetles 

During the search for better insecticides 
than the arsenicals, pyrethrum has been 
found of greater value than formerly sup- 
posed. It has been a common practice to 
mix lime and other alkaline materials with 
pyrethrum to facilitate its application. It 
now appears that these alkaline materials 
have destroyed the fungicidal properties of 
pyrethrum to a large extent. 

A writer in the Journal of Pomology and 
Horticultural Science reports that cotton 
seed oil has been found an excellent carrier. 
He made his preparation by extracting 100 
pounds of pyrethrum flowers with light 
petroleum. The extract was dissolved in 15 
gallons cotton seed oil and emulsified at the 
rate of 2 per cent in water. Sufficient 40 
per cent sodium hydroxide was added (about 
0.2 per cent) to maintain the emulsion. This 
preparation did not injure the most delicate 
foliage and was found effective for the logan- 
bery beetle and the raspberry beetle. 





. 


Effective July 15th, Secretary Hyde an- 
nounced that the corn borer quarantine had 
been revoked. All Federal restrictions on 
interstate shipments under that quaran- 
tine were cancelled on that date. 

“The reason for the revocation,’ Secre- 
tary Hyde said, “is the failure to obtain 
funds sufficient to maintain effective con- 
trol. The department’s estimate as to the 
needs for this work during this fiscal year 
was $795,000, a decrease of $155,000 from 
the last year’s appropriation. The House 
committee on appropriations reduced the 
amount to $295,000, stating that the redus- 
tion was to be accomplished by the ‘elimi- 
nation of the road patrol.’ The committee 
report was accepted by the House and later 
by the Senate and the bill was passed and 
approved on July 7, 1932, without change 
in this item. 

“The sum of $295,000 is entirely inade- 

uate,” the Secretary said, “to prevent the 
shipment or trucking of corn from the in- 
fested areas and to carry out the other 
measures essential for the protection of 
uninfested districts, and the department 


European Corn Borer 


Quarantine Revoked 


therefore has no choice but to cancel the 
regulations. Revocation of Federal regu- 
lations will give uninfested states an oppor- 
tunity to issue such orders as they may feel 
necessary for protection against the intro- 
duction of infestation. The appropriation 
will enable the department to continue 
scouting to determine the limits of distri- 
bution of the borer. States outside the 
infested area will thus be able to keep in- 
formed as to the areas to which any state 
restrictions should apply and infested states 
will know the territory in which suppressive 
measures are needed.” 

This action is not in accordance with the 
expressed wishes of those who attended the 
four quarantine hearings last March-—the 
unanimous opinion as expressed there being 
to “Maintain the Quarantines”’; but, as Sec- 
retary Hyde says, the department finding 
itself without sufficient funds to enable it 
to provide adequate protection to the un- 
infested localities, is compelled to withdraw 
from the work. The field is now left open 
to the various states to prevent the further 
spread of the European corn borer; if they 
desire to do so, by any means at their dis- 


posal. 
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Nurserymen Take Action on Important Subjects 


Group Sessions Idea Popular Feature of Fifty-Seventh Annual—Paul Stark and 
Lester Lovett Head Organization For 1932-33 


The 57th annual convention of the Ameri- 
ean Association of Nurserymen has passed 
into history. 

It was a good convention. The attend- 
ance was not as large as it sometimes has 
been, but the attendance was representative 
of the trade, cf all departments of the trade 
and from every part of the country. 

And it was a business convention. Things 
ran smoothly. The work in hand was dis- 
posed of with despatch. 

First arrivals registered as early as a 
week before the convention was scheduled 
to begin. In recent years, that has become 
more and more the rule. Committees have 
to meet and make plans, outline definite 
programs and get their reports in shape to 
present to the convention. The real work 
of the Association is done by committees. 
The annual convention is now very like a 
national political convention where policies 
are threshed out in advance and platforms 
laid out before the general meeting for rati- 
fication. It makes for businesslike pro- 
cedure and efficiency. The machinery works 
smoothly. It gets things done—and usually 
the right things—without lost motion. 


Then there are the various subsidiary or- 
ganizations—a dozen of them—which find it 
convenient to meet at the same time as the 
A. A. N. and these side-shows have to be 
held just before or at the time of the big 
convention. The preceding week is given 
over to those meetings. 

On Monday, the day before the conven- 
tion proper opened, the only outing sched- 
uled, was a visit to the D. Hill Nurseries at 
Dundee, where the members were the guests 
of the D. Hill Company who provided autos 
and busses for the 250 who made the trip. 
This Nursery, devoted to conifers alone, was, 
for that reason particularly interesting to 
the Nurserymen few of whom had ever 
seen such quantities of evergreens. The 
party drove by block after block through the 
Nursery. They were impressed by the im- 
mense fields of Mugho pines. The Pfitzer 
and other junipers, in big blocks, attracted 
much attention. 

The entire party was entertained by the 
Hill organization at luncheon at the beauati- 
ful Crystal Lake Country Club with vaude- 
ville artists whose songs and dances were 
so appealing as to bring out volunteers from 
the amateur ranks of the Nurserymen some 
of whom added to the gaiety by joining in 
the performance. 

After luncheon, some of the party re- 
turned to the city while others remained for 
a golf tournament arranged by the Baby 
Ramblers whose two handsome trophies 
were won by E. H. Freeland of Pittsburgh 
and H. S. Welch of Shenandoah, Iowa. 

Monday night, the retailers met on call of 
the committee appointed at the Detroit con- 
vention, to find out and report to the asso- 
ciation, if a strictly retail organization with- 
in and part of the A. A. N., was needed. The 
discussion was prolonged. It was evident 
that all the retailers attending the meeting 
were of the same mind as to the desirability 
of organizing the retailers for united action 
to protect their interests; but they were not 
of one mind as to whether they should or- 
ganize as a part of, and subject to, the A. 
A. N., or to form a larger organization by in- 
viting in the many retailers not now mem- 
bers of the association. After several hours 
of discussion, the committee was instructed 
to report back to the convention, but it was 
not instructed as to what to report. The 
matter was left where it was. There was 
frank recognition of other interests, not 
represented, conflicting interests possibly, 
but with some argument on their side to be 
heard and considered. Throughout there 





was abundant spirit of fairness and dis- 
inclination to take any drastic action. And 
none was taken. It was equally evident that 
the retailers will prove to effect their organ- 
ization within the year. 


Convention Officially Opened 


The first session of the convention was 
called to order on Tuesday morning, late, of 
course, on account of the usual difficulty to 
get the members into the convention hall. 
That difficulty was partly overcome at other 
sessions by the hard work of President Hil- 
born and his assistants who brought mem- 
bers into the hall and insisted on their sit- 
ting through the program. They were as- 
sured, probably, that if the speakers’ got 
tiresome, they would be cut short. And 
they were, too. 

Just twenty years ago, a precedent was es- 
tablished when Father Harrison, the peony 
poet, opened the Cleveland convention with 
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prayer. The precedent became the custom; 
and so Dr. Shaw, a local minister prayed 
eloquently at the opening of the 57th con- 
vention. And then delivered a long and 
carefully prepared sermon. It was a good 
sermon, though, and probably it was thought 
that it was needed. It was mostly about op- 
timisin. 


And then there was the usual address of 
welcome by Mr. H. J. Holm, representing 
the Chicago Association of Commerce who 
thought Chicago a pretty good city and a 
good place in which to hold conventions, 
conventions being good for the trade and 
bringing some money to town, too. All of 
which was responded to by Mike Cashman 
in his own graceful and eloquent manner 
and the occasion used to give the Nursery- 
men some good advice on the side. 


Col. Arch. Johnson was then introduced 
to advertise Chicago’s big show next year il- 
lustrating “A Century of Progress.” Col. 
Jonnson, too, spoke approvingly of Chicago 
and advertised the city so well that in a 
later session, the association unanimously 
decided to go there for the 1933 convention. 
The speaker invited all the members of the 
association to visit the grounds and build- 
ings of the coming exhibition and many did 
so the same afternoon. They later reported 
that they found to their surprise that the 
“Century of Progress” made no provision 
for showing horticulture, progressing or 
not. The omission was acknowledged and 
assurance given that due recognition would 
be given the subject with suitable landscap- 
ing and a display of plant products; and a 
committee was appointed by the association 


to cooperate to that end. So that was a 
piece of good work done. 

Ollie Hobbs made his report as chairman 
of the arangements committee, whose mem- 
bers all happened to be from Indiana be- 
cause the convention would have been held 
at West Baden Springs but for the closing 
of the hotel there. Mr. Hobbs made hand- 
some acknowledgment of the assistance ren- 
dered his committee by the Illinois Nursery- 
men. Those who have not served on one of 
these committees do not realize the work 
and time and expense contributed by those 
whose arrangements insure the pleasant and 
orderly conduct of a big convention. Mr 
Hobbs’ committee and its associates well de- 
served the thanks of all those who attended 
the Chicago convention. 

President Hilborn then read his annual 
address. It was scholarly, constructive, 
practical and businesslike. Its length and 
the many and important subjects it covered, 
makes fair review impossible in this limited 
space, but it appears on another page of this 
issue. Mr. Hilborn has been a teacher and 
an author and what he writes has a literary 
flavor that makes his copy easy reading. 
His review of the activities of the past year 
and his recommendations for the future, will 
bear careful reading and thoughtful consid- 
eration. 

Secretary’s Report 

The annual report by Secretary Sizemore 
showed a decrease in association member- 
ship of 2 for the past year, the number 
totaling 549 members. 

Collected for the membership in railroad 
claims and bad accounts, $31,071.87. Ac- 
counts and claims pending to the amount of 
$165,000. 

Regarding the radical increase in freight 
rates, to become effective by the carriers on 
or about September 15th, Secretary Size- 
more proposes that the association fight to 
have the increases suspended and finally 
cancelled altogether. A petition for sus- 
pension of the schedules will be filed ten 
days before the increased rates are to be- 
come effective. Secretary Sizemore states 
that every effort will be made to the end 
that the interests of the Nurserymen shall 
be protected. : 

Eight vigilance cases have been handled 
this year by the committee. All have been 
disposed of except three which it is hoped 
to close up in a short time. 

Financial report showed a balance on 
hand of $7,766. 

Mr. Sizemore gave due credit to Brainerd 
W. LaTourette, lawyer and railroad traffic 
expert, of St. Louis, Mo., who with Henry 
Chase, Chase, Ala., have been in personal 
touch with railroad authorities in southern 
territory regarding proposed rate increases. 
They succeeded in convincing railorad au- 
thorities of the necessity of leaving rates 
much as they were before the proposed in- 
creases. 

Mr. LaTourette spoke to the association 
of his experiences and observations along 
this line, stating he believed Nurserymen 
would win out in their fight against the pro- 
posed increase of rates to become effective 
September 15th. 

Charley Sizemore is the best secretary the 
association ever had and it is doubtful if 
any other trade organization ever had a bet- 
ter. He enjoys the absolute confidence of 
every member and the affection of those who 
know him best. And so he was given a big 
hand when he made his report. 


Refund To Subscribers 


Walter W. Hillenmeyer, for the executive 
committee, presented a resolution authoriz- 
ing the committee, in case of urgent need, 
to draw upon the treasury’s $10,000 reserve 
fund. A resolution was also presented from 
the executive committee, providing for the 
refund to subscribers to the Publicity Cam- 
paign, of 75% of the June 1 payments, the 
other 25% to be used for continuing the cam- 
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paign in a reduced form during the rest of 
this year. Both resolutions were adopted 
without debate. 

Don Wyman, Bay State Nurseries, .de- 
livered an informal talk on the Nursery busi- 
ness, full of good, practical, common sense. 
Mr. Wyman is like that; he sees problems 
as they are, considers them with poise and 
balance and meets them with practical so- 
lutions. He spoke the language that Nur- 
serymen understand, talked of things they 
know about and was listened to with marked 
attention. 

Several other numbers on the program 
had to go over on account of the lateness 
of the hour and the first session was ad- 
journed at 1 p. m. 


First Group Meeting 

The afternoon of Tuesday was given over 
to meetings of special groups. That was an 
innovation, the happy thought of President 
Hilborn. President Hilborn has done the 
association a real service in starting what 
will be from now on, the regular thing. 
These group meetings—lesser conventions 
on the side—where those interested in sub- 
jects immediately affecting themselves par- 
ticularly, could get together and talk things 
over, proved to be the most interesting and 
the most valuable feature of the convention. 
They were wholly informal. A chairman 
was appointed to take charge of each group 
meeting, an agenda arranged and a leader 
indicated to lead off in the discussion of 
each subject. There were no papers, no for- 
mal addresses, jusct a round-table exchange 
of views participated in by practically every- 
one present. And that is the way it should 
be. Every man has a chance to tell what he 
thinks about it, and the meeting gets to 
know what the real sentiment of the group 
is. It is wholesale, air-clearing, worth while. 
The discussions were entirely academic. No 
positive action was taken on any matter. 
But that does not mean that they were pro- 
fitless. Far from it. The idea seemed to be 
that it is no time for drastic action or defi- 
nite commitments on any matter especially 
a controversial matter. There is no inclin- 
ation to rock the boat. That was left for 
better weather and smoother water. Really, 
the feeling that seemed to lie beneath every- 
thing done or not done, was that times be- 
ing what they are, and all being in the same 
boat, it is just as well to go slow. 

Tuesday afternoon’s sessions were con- 
ducted by the retailers in one room consider- 
ing various phases of rural and urban land- 
scape business: “Summer Planting,” by Wal- 
ter Hillenmeyer; “Outdoor Living Rooms,” 
by Prof. A. C. Hottes in his inimitable way; 
“Publicity,” by C. E. Cary, “Collections,” by 
E. H. Niles; “Plan-making and Overhead 
Costs,” by C. G. Marshall and Mr. Faxon of 
the Swain Nelson Company. 

In another room, still another group of 
retailers met under the chairmanship of E. 
H. Smith, Harrison Nursery Co., York, Neb., 
to consider means of enlarging the sale of 
both fruit and ornamental stock to the far- 
mers. It was pointedly emphasized that to 
make a rabbit-stew, it is necessary first to 
catch your hare; that before the farmer can 
buy, he must have something to buy with. 
Tam Cashman illustrated with some figures 
on the prices brought by farm produce in 
1883 and the prices paid for farm imple- 
ments in the same year; and contrasted 
them with present prices. It was generally 
agreed that better business with the farmers 
cannot be expected until the farmer gets-on 
his feet again. 


Publicity Campaign Report 

Wednesday morning’s session opened w’th 
an address by John F. Bowman of the Stev- 
ens Hotel on the subject of the hotel. Chi- 
cago, the exhibition year and the hotel it- 
self were all well and frequently advertised 
by local speakers. 

The first speaker on the program was M. 
Q. Macdonald, the association’s legal repre- 
sentative, of Washington, D. C. Instead of 
talking about the law or anything relating 
to the law, Mr. Macdonald proceeded to read 
a highly interesting paper about business in 
general and the Nursery business in partic- 
ular: about creating demand and then sup- 
plying it. He illustrated what even a small 
community can do by relating the experience 
of his own town in a planting campaign. 

John Watson, a former president of the as- 
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sociation next presented his favorite argu- 
ment: that real and continuous prosperity 
cannot be had in the Nursery business—or 
in any other business—until cooperation 
secures orderly production to supply the 
needs of orderly distribution. 


The report of the Market Development 
Committee by Paul Fortmiller, the report of 
the Advertising Committee by Walter Hil- 
lenmeyer, the report of the association’s 
Educational Director, C. E. Cary and the re- 
port of the association’s Advertising Agency 
by E. G. Naeckel in detail and by L. W. 
Ramsey very briefly, were taken up in turn, 
covering, as they did, the single subject of 
the Publicity Campaign. The action taken 
is referred to elsewhere. The report of Mr. 
Naeckel was impressive. It was a plain 
statement of what had been done and the 
measure of the accomplishment is not pos- 
sible of under-estimation by the Nurserymen. 
They were presented with facts and figures 
which showed a gcod job well done; a plan 
carried through to full accomplishment. 
With his final report, Mr. Naeckel remarked 
that whatever further steps were taken, 
would be initiated by the Nurserymen them- 
selves. The members of the Ramsey organi- 
zation have made many friends among the 
Nurserymen. Mr. Cary, acting as liaison of- 
ficer, made his adieux gracefully, his con- 
tract ending August 1. Mr. Cary has not 
been part of the advertising campaign but 
connected directly with the association’s 
Market Development activities to which he 
has contributed substantial and valuable 
help. 


Retailers, Growers Meetings 


Wednesday afternoon was taken up by 
two important group meetings, the retailers 
in considering such subjects as agents’ con- 
tracts, prices to landscape architects, parks 
and other quantity buyers outside the trade. 
It was suggested that some difficulties could 
be overcome by wholesalers distributing lists 
to the trade with retail prices printed, but 
subject to a separate discount sheet, as is 
the custom in many trades. There were two 
difficulties: the difference between the 
average wholesale price and the average re- 
tail price, varies greatly with different kinds 
of trees and plants; it is not possible to 
make a flat percentage discount apply 
throughout. There would have to be too 
many different discounts. The buyer, partic- 
ularly in a busy season, would not take the 
time to figure a 75% discount on this item 
and a 60% discount on that one and a 50% 
discount on something else. He would order 
from the wholesale list that told him precise- 
ly the price without any arithmetic calcula- 
tions on his part. That plan has been tried 
and found unworkable. 


The growers group held a meeting at the 
same time with a lively discussion of all 
sorts of things. 

All meetings were held on the same floor 
and all members were equally welcome at 
any session. 


Press Representatives Talk 

Thursday morning, the ball started rolling 
with a paper by H. Lloyd Haupt, editor 
National Nurseryman, on “The Nursery Bus- 
iness Today and Tomorrow,” a subject that 
his experience as a practical Nurseryman 
made him well able to handle; while his ex- 
perience in developing sales in other lines, 
enabled the speaker to discuss constructive- 
ly and interestingly the selling phase—the 
all-important angle of the Nursery business. 

E. L. D. Seymour, associate editor Florists 
Exchange, discussed “Nursery Problems as 
the Editor Sees Them.” Naturally, this ad- 
dress suggested the importance of the in- 
fluence of the trade press as a partner in 
the industry. The idea was very concretely 
put by Mr. Maher, another representative of 
the same paper, in one of the group ses- 
sions. Realizing that the discussion was be- 
coming very frank, a member suggested that 
representatives of the press were expected 
to use discretion in reporting what was said. 
Mr. Maher observed: “The trade press 
serves the trade; its purpose is to advance 
the interests of the trade, not to injure 
them.” And he got a hand on that. So did 
Mr. Seymour on his thoughtfully prepared 
and perfectly delivered address. 


Secretary Sizemore who looks after every- 
thing that is otherwise overlooked or side- 


39 


stepped, reported as chairman of the vigil- 
ance committee that the few complaints 
made had been investigated and satisfactor- 
ily adjusted. As chairman of the arbritra- 
tion committee, he reported three claims 
amicably adjusted and legal costs saved to 
those interested, a tribute to the tact and 
diplomacy of our unusual secretary. 


Quarantine Report 

Will Flemer reported for the Legislative 
Committee and Bert Meehan for the Quaran- 
tine Committee, the reports being joined. 
Mr. Meehan warned that any abrogation of 
Federal quarantine regulations would im- 
mediately bring action by the separate 
states. He pointed out that state action al- 
ready taken has invariably been in the way 
of embargoes instead of quarantines, be- 
cause quarantines cost money and em- 
bargoes don’t. A fuller report will be made 
in a subsequent issue. 

Eternal vigilance is the price of being per- 
mitted to stay in business and so this im- 
portant committee was continued. 

Government Competition 

Congressman Fred S. Purnell of Indiana, 
a member of the House Rules Committee 
and the Committee on Agriculture, who had 
a leading part in putting the Plant Patent 
Act through Congress, was the last speaker. 
Mr. Purnell spoke on “Government in Busi- 
ness” but with particular reference to the 
Clark-McNary Act which provides for Fed- 
eral aid to State Nurseries supplying ever- 
green and tree planting material for refor- 
estration work. The objectionable feature 
of this legislation, not noticed at the time 


‘ of the bills enactment but developed since, 


is the provision for supplying evergreens 
and shade trees for windbreaks and shelter- 
belts and other purposes. In several states, 
distribution is through county agents ofthe 
Department of Agriculture who are thereby 
made tree agents in competition with the 
business of Nurserymen. Congressman Pur- 
nell spoke strongly against this government- 
al competition with private business and 
against various forms of such interference 
some of which he cited. It was a good, sen- 
sible speech by one of the very useful men 
in Congress and Mr. Purnell was given a 
rising vote of thanks heartily joined in by 
those of a different political faith but who 
admired the diplomatic political appeal in 
the concluding part of a good speech. 

The association went on record as favor- 
ing a change in paragraphs 4 and 5 of the 
Clark-MeNary Act to cut out free distribu- 
tion of evergreens and trees except for the 
sole purpose of the reforestration of waste 
lands. A committee to be appointed to com- 
municate with all state and regional Nur- 
sery organizations for the purpose of draw- 
ing up a memorial to Congress for presenta- 
tion to each Nurseryman’s Representative in 
Congress. 


Arboreta, Necrology Reports 

The report of Robert Pyle for the Arbore- 
tum Committee was presented in his ab- 
sence by Alvin Nelson and ordered printed. 
Ernest F. Coe, now a resident of Florida and 
formerly a member of the association, was 
made an honorary member of the committee. 

On account of the lateness of the hour the 
full report of the Necrology Committee was 
not read; the names of those members who 
had passed away since the last convention 
were read and the audience stood for a 
space in silent contemplation of their useful 
lives, their contribution to the sum of things 
worth while and in memory of cherished 
friendships. 


Officers: Elected 
Chicago was selected as the next plate of 
meeting and the following officers were 
elected: 
President, Paul C. Stark, Louisiana, Mo. 
Vice-Pres., Lester C. Lovett, Little Silver, 
N. J. 


New member Executive Committee, Er- 
nest C. Hilborn, the retiring president. 

Secretary-Treasurer is chosen by the 
executive committee—who couldn’t very 


well get along without Charley Sizemore. 
Mr. Hilborn, in another of his graceful 
speeches, expressed his satisfaction with the 
year’s work, his pleasure in the team work 
of his associates and his confidence in the 
future of the association and the industry. 
(Continued on page 46) 
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A Policy Roundly Echoed 

“Cultivated Americans, impatient 
with cheap sensationalism and windy 
bias, turn increasingly to publications 
edited in the historical spirit. These 
publications, fair-dealing, vigorously 
impartial, devote themselves to the 
public weal in the sense that they re- 
port what they see, serve no masters, 
fear no groups.”—Time Magazine. 








Sound Distribution 

“Distribution has been much 
stressed, perhaps correctly, by execu- 
tives, organizations and business 
analysts as the present main problem 
of industry. Nevertheless, I am of 
the opinion that there can be no sound 
distribution that is not based on sound 
production. 

“To find and serve a market is to 
presuppose a capacity to produce 
economically, wastelessly. Buyers 
have a way of seeking out the produc- 
er who best serves them at the fac- 
tory.”—Charles Ault, Auburn, Me. 
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ANOTHER MILESTONE PASSED 


The fifty-seventh annual of the Ameri- 
ean Association, as was expected, had a 
light attendance, but the sessions were 
packed full of valuable and serious discus- 
sion of the Nurserymen’s problems. The 
group sessions idea, sponsored by President 
Hilborn, went over big. It has set a prece- 
dent for convention programs of future 
meetings. Group meetings were crowded 
and discussion of topics brought up there 
was lively and “meaty”’. 

The announcement of the discontinuance 
of the national publicity campaign at the 
end of the fiscal year—December 1932— 
and the return of seventy-five per cent of 
the last campaign fund payment to sub- 
scribers was one of the high-lights of the 
convention. 

Another feature that should do much to- 
ward binding the interests of the members 
more closely together is the anticipated 
“fight to the finish” to be made by the as- 
sociation against the increased railroad 
freight rates which are slated to become 
effective September 15th. Secretary Size- 
more made a fine report of the whole sub- 
ject, explaining clearly just what course 
of action the association would have to 
take, and asking that members give their 
full support to the proposed measures of 
fighting the rate boost. B. W. La Tourette, 
railroad traffic expert of St. Louis, predict- 
ed that the Nurserymen would win out 
against the railroads. 

It is to be regretted that the proposed 
retail Nurserymen’s organization could not 
be effected, especially since concensus of 
opinion among members of the trade before 
the national convention was for an imme- 
diate organization. Of course careful con- 
sideration should be given the subject and 
it was agreed more time was needed there- 
fore. The small attendance at the conven- 
tion was not much of an inducement to the 
formation of such an important organiza- 
tion. 

All in all it was a good convention—one 
of the best the association has ever held. 


A PROBLEM TO CONTEND WITH 


An anonymous writer in the Southern 
Florist and Nurseryman, speaking on prob- 
lems of Nurserymen, says: “Another recent 
trend for beating the Nurserymen out of 
products runs like this: 

“A firm of good standing orders a nice 
bill of trees shipped to them on 30 days 
open account. Heretofore he has paid 
promptly, and his rating which is based on a 
previous year’s statement, appears to be 
satisfactory. It looks like the risk is as 
good as it possibly could be. The order is 
filled as directed, and about the time for the 
payment to come in, a letter comes an- 
nouncing ‘bankrupt proceedings.’ In sev- 
eral instances we have known of many firms 
losing accounts of this nature, some of them 
several hundred dollars. It appears these 
firms, taking this action, know in advance 
they expect to take bankruptcy, and again 
beat the poor Nurseryman out of his stock. 
It is not only the loss of stock, but many 
years of labor that is involved in it.” 

The above instance is reported as an 
actual fact. 

Apparently a strong Code of Ethics and 

a live trade Credit Bureau are needed to 
help protect the Nurserymen—as was sug- 
gested in these columns recently by mem- 
bers of the trade, as important action to be 
taken by a national trade association. 


Greenwich Nursery, retail Nursery, 217 
Greenwich St., New York City, has been 
assigned to Abraham A. Gottbetter, 91 
Seventh Ave., New York City. 


THE PRICE-CUTTING EVIL 


It has been forcibly pointed out by mem- 
bers of the trade from time to time that 
price-cutting is one of the Nurserymen’s 
worse enemies. The evils of price cutting 
have been pointed out by speakers at trade 
conventions; price cutters have been de- 
nounced as business maniacs, in the trade 
press; the feeling has been strong against 
such practice. 

An announcement just received from one 
of the country’s leading advertising coun- 
sels gives information which shows the 
fallacy and destructiveness of price-cut- 
ting in definite figures. The Eddy-Rucker 
Company, Harvard Square, Cambridge, 
Mass., announces the discovery and veri- 
fication of four tables which provide busi- 
ness men generally with a means of learn- 
ing at a glance the effect of all price cuts 
and price adjustments on profit. This com- 
pany states: 

“Astonishing facts about commonly used 
price cuts for volume increasing purposes 
have been shown, as for example: 

“The practice of selling cigarettes at 15c 
a package or two packages for 27c under 
the impression that the added volume off- 
sets the price cut is shown as erroneous. 
The two-for-27c offer requires an increase 
of 190% in dollar or unit volume to be pro- 
fitable contrasted to the 80% increase ac- 
tually effected. 

“Cutting the price of tooth-paste from 
50c to 39c a tube requires an increase of 
49% in dollar volume to return the same 
gross profit in dollars. 

“In some instances a reduction of 15% 
in selling prices demands an increase in 
volume of 2400% to offset the price cut. 

“A department of a store whose average 
daily costs, exclusive of merchandise, are 
$100 with an average mark-up of 33 1/3%, 
must increase dollar sales 43% to offset 
‘sale’ mark-downs of 10% and must in- 
crease dollar volume 198% to offset a 20% 
markdown. 

“Business men commonly feel that a 
price-cut or price adjustment will increase 
volume but few know exactly how much 
volume is needed to offset the price cut. 
Many retailers are induced to cut prices in 
order to meet competition. The excuse is 
that the competitor will take the business. 
Few know exactly how much business the 
competitor must get to justify his poe cut, 
and few know exactly how much volume 
they can afford to lose in preference to 
meeting this cut.” 

As one in the Nursery trade said re- 
cently : 

“Who gets the benefit of the price cut- 
ting? NOBODY! The price cutter makes 
no profit—the purchaser gets an inferior 
article and no advantage. No merchant 
can permanently keep up the standard of 
his stock and service if the price is persist- 
ently cut down. Sooner or later he lowers 
the standard of his goods and service in 
order to make both ends meet—and then 
they don’t meet. 

“If the business world were dominated 
by the price cutters, there would be no 
business. Price cutting is not 2 business 
any more than smallpox is health.” 

Panicky price cutting has probably done 
more to destroy profits in all lines thar re- 
duction in consumer demand—is a saying 
well deserving of the attention and consid- 
eration of every one who desires to remain 
in business. 


Soil Erosion Serious Problem 

Says L. A. Jones, chief of division of 
drainage and erosion control, Bureau Ag- 
ricultural Engineering: 

“Already more than 17 million acres of 
formerly cultivated land in the United 
States is affected by erosion. In all history, 
there has never been a people more care- 
less and wasteful of their soil than the peo- 
ple of the United States.” Mr. Jones re- 


ferred to the destruction of the Mayan 
civilization and the serious plight of Chinese 


agriculture, saying both were probably 
caused by soil erosion. 
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Code of Ethics Desirable But Is It Possible? 


Present Day Cut Throat Competition Plays Havoc With Ethical Business, Says Minne- 
sota Nurseryman—Price Cutting Practically a Necessity 





Editor American Nurseryman: 

In the issue of May 15th you suggest that 
a code of ethics be adopted by all Nursery 
trade associations. 

I heartily agree with you, yet J have 
my doubts if it would have helped much in 
these times of cut-throat business. I 
rather think it is a matter of self-defence 
with many; some of them, controlled by 
banks, probably were forced to do it. I 
think a good many Nurserymen as well as 
others are probably in the same class as the 
potato dealer who went to the bank to bor- 
row another $1,000. His request was de- 
nied to begin with as the banker had loaned 
him enough already and said that the bank 
was not in the potato business, whereupon 
the borrower replied that if he did not get 
the money they would be. I cannot help 
but think that some of the banks are in the 
Nursery business to a large extent. 

Ethics in these times remind me of a card 
I have hanging in my office. It reads as 
follows: 

“You may bring to your office and put 

in a frame 
A motto unique and quaint; 
But if you are unfair while playing the 
game 
That motto won’t make you a Saint. 
You may placard your mottoes all over 
the wall, 
But the truth I desire to announce, 
It isn’t the motto that hangs on the wall, 
But the motto you live that counts.” 

A man may agree to any code of ethics 
and live up to it in normal times, but when 
competition is such that a man with ethics 
would have to close shop, he can not be 
blamed for doing things which are some- 
what unethical. After all, he has to do 
something to get rid of his surplus. His 
competitors are cutting prices below cost; 
to get rid of his surplus stock he has to do 
the same or else burn it. Now to meet his 
obligations and get his three meals a day, 
I think he is justified to realize something. 

If business conditions were normal, I 
would not approve’ of such price cutting. 

The above does not only apply to the 
wholesaler and grower, but also to the re- 
tailer who has to buy at low prices to be 
able to compete with the corner and depart- 
ment stores. 

My big talk in landing orders has al- 
ways been quality and service. Quality in 
these times does not mean so much, as the 
hardware, grocery, drug, department 
store and others have as good quality Nur- 
sery stock as I have, and can sell it on 
smaller margin than I or any other retailer 
or small Nurseryman can do. These stores 
sell it as a side line, or at least they have 
not the overhead as we have. Some of them 
are able to buy on consignment. Jn times 
such as we are experiencing now, lots of 
people trust to luck and save a dollar or 
two by buying from a fly-by-night. 

Most likely it will be hard to educate the 
people to the proper and honest value of 
Nursery stock after this inflation. 

As far as I am concerned I do not blame 
anyone for the way business is carried on, 
but I do feel that if the different branches 
in the Nursery business would agree and 
live up to such an agreement or code, we 
all would get along better. 

Specifications for a Man 

“To respect my country, my profession, 
and myself. To be honest and fair with 
my fellow men as I expect them to be with 


me. To be a loyal citizen of the United 
States. To speak of it with praise and act 
always as a trustworthy custodian of its 
good name. To be a man whose name car- 
ries prestige with it wherever it goes. To 
base my expectations of a reward on solid 
foundation of service rendered. To be will- 
ing to pay the price of success in honest 
effort. To look upon my work as an op- 
portunity to be seized with joy and to be 
made the most of, not as a painful drudg- 
ery to be reluctantly endured. 

“To remember that success lies within 
my own self and in my own brain, my own 
ambition and my own courage and determ- 
ination. To expect difficulties and force my 
way through them. To turn hard experi- 
ence to capital for future struggles. 

“To believe in my profession heart and 
soul. To carry an air of optimism in the 
presence of those I meet. To dispel all 
temper with cheerfulness, kill doubts with 
strong conviction, and reduce action with 
an agreeable personality. 

“To make a study of my business. To 
know my profession in every detail. To mix 
brains with effort and system in my work. 
To find time to do every needful thing by 
not letting time find me doing nothing. To 
hoard days as a miser does dollars. To 
make every hour bring me dividends in in- 
creased knowledge and healthful recrea- 
tion. 

“To keep my future unencumbered with 
debts. To save as well as to earn. 

“To cut out expensive amusements until 
I can afford them. To steer clear of dis- 
sipation and guard my health of body and 
peace of mind as a most precious stock in 
trade. 

“Finally to take a good grip on the joys 
of life. To play the game like a man. To 
fight against nothing as hard as my own 
weakness, and endeavor to give it strength. 
To be a gentleman and a Christian so I may 
be courteous to man, faithful to friends, 
and true to God.” 

(Found among the papers of Thomas J. 
Van Alystyn, a graduate of the Electrical 
Engineering Department of Cornell Uni- 
versity, after his death which occurred on 
the job.) 

If a man can qualify to the above he does 
not need a code of ethics and, if he can not 
qualify, there is neither code of ethics nor 
anything else that will change his tactics. 

In the Florists Exchange of June 25th, 
Mr. P. J. van Melle suggests licensing by 
examination of Nurserymen, similiar to 
doctors and other professions. I think this 
would be a step in the right direction. How- 
ever I feel that in addition to the above, 
local licenses should be charged so that 
some of these fly-by-nights could not get a 
footing. Milwaukee, for instance, has an 
ordinance whereby they charge itinerant 
dealers from $10 to $200. 

To get bills and ordinances passed, how- 
ever. means a lot of work and support. In 
good times such support could hardly be 
looked for; but in these trying times I think 
Nurserymen, florists and others who suffer 
by cut-throat competition will be only too 
glad to put their shoulders to the wheel. 

While State or National Organizations 
can do a lot to get the growers and whole- 
salers in line, I think the retailers in cities 
have to fight their own problems; at least 
as far as the itinerant dealer is concerned. 

€. N. RUEDLINGER, 
Ruedlinger Nursery 
Minneapolis, Minn. 


Robert Winslow Nurseries, Needham, 
Mass., maintain a very decorative arrange- 
ment of display grounds; various benches, 
garden chairs and arbors are included so 
that visitors may tarry and enjoy the beau- 
ty of the display. 
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Good News For W. A. N. Members 
Editor American Nurseryman: 

The Western Association of Nurserymen, 
which is one of the oldest organized group 
of Nurserymen in the United States, finds 
itself in such good financial condition that 
it has decided not to collect any dues for 
the current year. 

So many Nurserymen are facing critical 
conditions that the officers of the associa- 
tion could see no object in collecting dues 
to build up a larger reserve when the funds 
were not actually needed. 

The Western Association of Nurserymen 
takes in the most of the states immediately 
west of the Mississippi River and draws 
membership from many states outside of 
this area. Its conventions are held every 
year in Kansas City, Missouri, usually the 
latter part of January, and they are noted 
for their spirit of helpfulness and camara- 
derie. 

J. J. Pinney, President 
Western Association Nurserymen 
Ottawa, Kan. 


Nursery Business Nil in Africa 
Editor American Nurseryman: 

The Nursery position in this country is 
pretty much the same as it is in the United 
States. 

Very little ornamental work is done here 
except by small florists and smaller mixed 
Nurseries, as conditions in South Africa 
are such that almost every home maker 
grows his own shrubs, etc. 

Most of the Nursery business is confined 
to the production of fruit trees, such as 
citrus and deciduous trees. This work is 
all based on export business. As we have 
only a small consuming population, the bulk 
of the fruit is planned for export. 

With the declining prices on all fruit 
products, planting has practically stopped, 
with the result that the demand for fruit 
trees of all kinds is at a standstill. 

Fortunately for the Nurserymen, fruit 
tree growing is in most cases a side line, as 
nearly all fruit tree Nurserymen are estab- 
lished mixed farmers, farming with diversi- 
fied products from sheep to dairy cows, 
with a Nursery thrown in as a branch while 
it paid and abandoned without much effect 
on the general revenue of the owner if the 
stuff was not saleable. Most of the routine 
work being performed by native or half 
cast labor, which is cheap and readily avail- 
able. 

You will realize that this class of Nur- 
sery business is totally different to that pur- 
sued by so many Nurserymen in your coun- 
try who depend entirely on sales of stock. 

Speaking for ourselves, we had an aver- 
age sale of 100,000 citrus trees per annum 
for the past 12 years. This year we have 
not sold 1000, and have scrapped most of 
our stock and switched over to truck gar- 
dening, supplying the rest of the country 
with vegetables in the winter months. 

We are, of course, specializing in avocado 
trees of good quality; most of our stock 
being imported from California, for parent 
purposes. Mexican seeds are also imported 
annually from a well known Nursery in 
Ontario, Calif., as we have none of this 
specie available in this country. The only 
type of avocado that we have here is what 
is known as the Cuban or West Indian. 
We are introducing Guatemalan and Mex- 
ican hybrid types. 

We are also establishing pecan and wal- 
nut experimental Nurseries, the pecan be- 
ing quite a new thing here. 

ALKMAAR ESTATES 
J. M. Ludman, Director 
Alkmaar, South Africa 





Farmers Inspect State Nursery-—District 
Forester Dague escorted a party of Penn- 
sylvania farmers through the Clearfield 
Nursery and explained methods of tree 
planting, cultivation and care. This Nur- 
sery is one of the state’s reforestation pro- 
jects. 


Trees for farm forest planting are dis- 
tributed by the state forestry departments 
of 37 states, reports the U. Forest 
Service. 
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Much Credit Due National Publicity Campaign 


Life Saver For The Trade—More Orderly Production Control Desirable—Regular 


Winter Meeting Suggested—Cash Refund Voted To Subscribers 
‘Annual Address by President Hilborn at the Chicago A. A. N. Convention 


Once more the old earth has made the 
great journey around its orbit and has 
again brought the Nurserymen of our broad 
land together. Again the Nurserymen from 
York state can grasp the hand of the grow- 
er from Oregon, and the Nurseryman of the 
North can listen again to the pet lie of the 
Nurseryman of the South when he tells of 
the cool weather in Alabama. The getting 
together of our Nurserymen annually is 
very much worth while. Where men do 
business back and forth across a continent, 
acquaintance carries a real monetary value, 
and where acquaintance ripens into friend- 
ships, as it has among many of our men, it 
forms the finest kind of basis for business 
understanding; and softens many jolts on 
the road of trade. 

I am sure that our members fully realize 
the importance of this get together spirit. 
Our industry is a fortunate one because it 
is possible to know personally so many of 
our members. One only needs to visit the 
various Nurserymen in their homes and 
tasté of their hospitality to discover how 
genuine are the friendships that hold our 
people together. It is my hope that this 
convention may be a very happy one. 

Group Sessions 

I call your attention to the structure of 
our program for the three days in which 
we are assembled. I have promised that 
this is to be a business session. We have, 
therefore, not attempted a lot of side line 
entertainments to take you away from busi- 
ness. I call your especial attention to the 
departure from past programs in line with 
other national organizations. There has 
been a growing demand to give the Nur- 
serymen opportunity for discussion, to have 
various problems threshed out at these an- 
nual meetings. Our Nurserymen naturally 
divide themselves into different groups ac- 
cording to the types of work which they 
serve. Manifestly, it would be impossible 
to settle many mutual problems in a gen- 
eral session. Group sessions, however, will 
offer opportunity for Nurserymen interest- 
ed in various phases of our work to get to- 
gether and discuss their mutual problems. 
We have provided, therefore, group ses- 
sions for Tuesday afternoon and Wednes- 
day afternoon. 

On Tuesday afternoon those interested in 
city, ornamental or landscape gardening 
trade will gather in one group. Those who 
cater to the retail trade, fruits, evergreens 
and farm forestry may gather in another 
group. On Wednesday we divide along dif- 
ferent lines, one group of retailers, the 
other group primarily interested as grow- 
ers.. The various topics will be led by ex- 
perienced Nurserymen. These are to be 
followed by general discussion and any one 
present may be heard. I urge that as this 
is our effort in this matter, each one of you 
lay aside his own personal desires this af- 
ternoon and give your full support to these 
group sessions. You may pick up ideas, but 
what is even finer you may be able to give 
help to other Nurserymen of lesser ex- 
perience. I trust that you will all respond 
to this for the good of the trade. E 

State and Regional Organizations 

During the past year an article appeared 
in one of the trade papers recommending 
that the American Association of Nursery- 
men be divided into sections. I am satis- 
fied that this grew out of a genuine desire 
that the A. A. N. be of greater service and 
more responsive to the needs of each sec- 
tion. I call your attention to the fact that 
the regional and state associations do send 
delegates who form the nominating com- 
mittee that selects our officers. These dele- 
gates usually represent leaders from the 
various state and regional groups with the 





result that the officers of the Association 
are quite well distributed and fairly repre- 
sentative, and have remained as democratic 
and responsive as any one organization 
could hope to be. It is possible, however, 
if the Nurserymen saw fit to give these 
delegates greater authority, if the regional 
associations were to plan their meetings in 
advance of our annual convention and 
would thresh out their own problems and 
bring through their delegates definite 
recommendations to the A. A. N. it is quite 
possible that the A. A. N. might be of great- 
er service to the various sections. Without 
this thoughtful co-operation the suggested 
zone system would accomplish nothing. 
There have been too many state organiza- 
tions which have in turn weakened both 
the regional and the national. These state 
associations might well be merged into our 
regional meetings. I think we can see that 
with a few regional associations holding 
their sessions before ours and coming to us 
with their problems well in hand, that the 
A, A. N. might be of greater service. 

While we are discussing this organization 
structure, let me suggest for your con- 





ERNEST C. HILBORN, Valley City, N. D. 
President A. A. N. 1931-32 


sideration the wisdom of holding a winter 
session of the A. A. N. There is a weak- 
ness in our present method of meeting once 
a year. The officers chosen at the close of 
one session have small chance for action 
during the months that follow. Perhaps a 
winter session, held more to the South, 
while furnishing the opportunity for the 
business of buying and selling between the 
members, would also enable the officers to 
get into action before the years has gone 
and much greater good might be accom- 
plished for the trade. 
Market Development 

We have entered the fourth year of our 
national campaign. Spring, 1932 was the 
fourth spring that our full page advertise- 
ments appeared in national magazines. This 
is the third summer the Yard and Garden 
Contests were held in the cities throughout 
the nation. On Wednesday morning a full 
report of these activities will be presented 
to you by the Advertising Committee and 
the advertising council that has handled the 
campaign. This will be a report of large 
achievement. Different men may examine 
the same set of facts and arrive at as 
many different conclusions—because where 
their interests are concerned they read with 
their sympathy or with their prejudice. 
Therefore, we expect that in the face of 
the most convincing facts, men will honest- 
ly differ as to the total amount accomplish- 
ed by this four-year campaign. But we 
have yet to find the man, that has studied 
into the record, who has not been im- 


pressed by a remarkable achievement of 
national importance that has been attained 
by an industry which is very limited in its 
strength. 

What did we strive to attain? When we 
entered this campaign the public was spend- 
ing money freely for radios, autos and a 
score of other iuxuries. But the Nursery- 
men were not getting their share of the 
consumer’s dollar. Yards were forgotten 
and the back yard was only 3% planted. 
We had one outstanding object in view— 
to make the people of America more plant 
conscious; to make the barren yard con- 
spicuous and the well planted yard the ac- 
cepted standard. As chairman of the Mar- 
ket Development Committee at Denver I 
stated that, when we began to tell our 
story, the editors of the country would come 
to our assistance because our product was 
attractive. How well this has proven true 
is shown by the merest glance through the 
magazines of today and then a turnback to 
the magazines of four years ago. During 
this period several leading magazines have 
established garden departments. These 
will remain; it is a permanent gain to the 
trade. We have been given free publicity 
by magazines and newspapers many times 
larger than the space that we purchased. 
It has been the wonder and envy of other 
trade campaigns the way we have received 
the support of editors. 

Hardly a page ad has appeared in a mag- 
azine but has been supported by splendid 
feature articles. 

Most retail Nurserymen have been quick 
to testify to the increased interest that peo- 
ple have shown in their gardens. Last year 
at Detroit a sales manager of one of the 
largest agency firms in Western New York 
appeared before our committee. He said, 
“IT came to tell you men that I was skep- 
tical about this campaign. I was slow to 
believe it could do the work, but I come 
to tell you that you have not only done a 
good job, but a darn big job. Our sales 
for the year have been off only 15% which 
we consider most remarkable under exist- 
ing conditions.”” Many other Nurserymen 
have expressed to the committee the same 
appreciation. They have been quick to tes- 
tify to the increased interest that people 
have shown in their gardens. Even where 
people are broke and cannot buy, they wel- 
come the Nursery salesman and are glad to 
talk about their plants. I think that nearly 
everyone of you will agree that never has 
the public been so interested in beautify- 
ing their yards as they are today. Nearly 
every sales manager will tell you that the 
door that is closed to other agents will open 
to talk shop with the Nursery salesman. 
_ is all that an advertising campaign can 

o. 

Four years ago not a half dozen of you 
men here had ever heard of an outdoor liv- 
ing room. Today the man of the street 
knows all about it. The average home 
owner today won’t argue but is ready to 
admit that he wants an outdoor living room 
with its pool and flowers. In other words 
we have created a new style that will con- 
sume quantities of plants. We have placed 
in the minds of nearly every home owner a 
picture of an outdoor living room as a thing 
to be desired. Gentlemen, this achieve- 
ment alone is success. The only thing to- 
day that stands between the Nurserymen 
and the biggest sale of ornamentals ever 
known is the lack of buying power. One 
more observation. I wish you would all 
recognize that the money you have paid is 
not spent but is still invested. On the 
foundation already laid the interest in bet- 
ter planting will continue to grow. When 
buying power returns to our people the 
Nurseryman is sure to be among the first to 
speed up sales. 

Gentlemen, have you ever analyzed your 
business in a spirit of impartial fairness to 
determine how much shrinkage you have a 
right to expect in your volume? First, there 
is the reduced price that is abroad in the 
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land which would account for at least a 
20% reduction... Then there is the lack of 
customers. Your best sales have ever been 
to the new homes. It is the newly built 
place that has always given you your best 
and biggest orders. These have been gone 
from us during the past two years. How 
much further shrinkage would that account 
for in your sales? Plainly the Nurserymen 
have had to turn back to the older homes 
that were already partly planted as the 
only place to market their stock. I have 
some times wondered what would have hap- 
pened to the trade had the doors been 
closed to us as they have been to the radio 
and auto salesman. What would have hap- 
pened to you had your city buyer been as 
dead to your appeals as has the farmer? 

I have tried to take my own medicine. 
We have analyzed our orders this spring. 
Approximately 65% of our sales this sea- 
son have been the result of well designed 
plans all of which have been built around 
the outdoor living room design. Without 
it we would have had hardly a producing 
salesman left on our force. 

I believe the campaign came to us at a 
most opportune time and has been a life 
eaver for the trade. I urge that you give 
an impartial hearing to the report of the 
Market Development Committee. 


Cash Refund To Subscribers 


Gentlemen, your Executive Committee 
has not been blind to the financial difficul- 
ties in which many subscribers find them- 
selves this year, and which is common to 
every industry as well as ours. We tried to 
do what we could this past spring to help 
turn your goods into money, but this sum- 
mer instead of carrying further advertis- 
ing as we were supposed to do we thought 
best to conserve the funds. 

Therefore, we have on hand the major 
portion of these last funds. We felt that, 
in the face of existing conditions, the re- 
turn of this cash to the subscribers would 
be more welcome than any further efforts 
we could conceive. I am pleased to an- 
nounce that the Executive Committee has 
just voted the return of this cash to you. 


Tribute To Advertising Counsel 


In closing this part of my report I wish 
to pay tribute to the men who have labored 
in this field. On practically everything the 
Executive Committee and the Advertising 
Committee have been of a common mind 
and everything has been done by a unani- 
mous judgment. These men have labored 
faithfully for you.. Everyone of them were 
heavy subscribers and they were spending 
their own money. They have given of their 
time when it was often difficult to do so 
and when their own businesses were de- 
manding their attention. I can speak for 
the entire committee when I say that the 
L. W. Ramsey Company have won and held 
our respect and confidence throughout. 
They have been good businessmen and 
gentlemen always. They are sacrificing con- 
siderable this season and they have certain- 
ly been very mone sports in helping us 
meet the problems as we see it. 

Cary who completes his work with 
us this month has been a most capable sec- 
retary and servant. He has worked hard 
and well, and deserves the appreciation of 
every subscriber. 

Let me express the hope that when the 
skies clear, other leaders will come from 
our ranks to carry forward a new and 
stronger campaign. When the farmers 
again have buying power, I should like to 
see a campaign that will turn the barren 
farm place into a beautiful country home. 
It can be done and offers one of the great- 
est fields for large sales. Practically every 
member of the Executive and Advertising 
Committee have faith that in the near 
future we will be prepared to go forward 
with a campaign and build on the broad 
foundation already laid. 





[Balance of President Hilborn’s address 
will appear in the August 15th issue of the 
American Nurseryman.—Ed. ] 


Two Fertilizer Companies Merge—Plans 
have been perfected for merging the Vir- 
ginia-Carolina Chemical Corporation of 
Richmond, Va., and the Armour Fertilizer 
Works of Chicago; transfer of assets to 
the new Virginia-Carolina Fertilizer Corpo- 
ration is to take place about August Ist. 
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American Association’s Publicity Campaign 


During the past year, there has been ani- 
mated discussion of the association’s pub 
licity campaign. There has been criticism 
of some of its details; that was natural. No 
publicity campaign serving an entire indus- 
try scattered through the whole country and 
including many different kinds of business, 
could possibly satisfy all. There was gen- 
eral recognition of the effectiveness of the 
campaign as conducted. It got over in a 
tremendously big way. It put the outdoor 
living room on the map and outside many 
a home. It sold many thousands of dollars 
worth of trees and plants that would not 
have been sold without the campaign’s help. 

But the subscriptions were made nearly 
four years ago, before the slump when busi- 
ness was booming and still coming, when 
money was plenty and everybody willing to 
invest a part of the profits in making busi- 
ness still better. 

During the last year and more, times have 
not been so good; we all know that; and 
business has been far below normal and 
money by no means plentiful. Many who 
subscribed liberally under entirely different 
circumstances, felt that they could use the 
cash represented by their subscriptions, to 
better advantage; they had immediate and 
sometimes desperate need of it. It became 
a question with some of ability to keep go- 
ing at all, to hang on until the hoped-for re- 
turn of better times. 

The Executive Commitee and the L. W. 
Ramsey Company sensed all that. - The re- 
port of the committee anticipated action by 
the convention when it recommended that 
for the next year, only the necessary frame- 
work be retained, the advertising reduced to 
a minimum sufficient only to keep the pro- 
gram alive and that 75% of the subscrip- 
tions due June 1 be returned to the sub- 
scribers, the other 25% to be expended as 
indicated in preserving the campaign as a 
going concern. That proposal was wise and 
statesmanlike. It forestalled all other pro- 
posals. It meant refunding to the subscrib- 
ers in round figures, $50,000.00, no unimport- 
ant sum as things go just now. The pro- 
posal, coming from the Executive Commit- 
tee, immediately cleared the atmosphere and 
created a healthy and wholesome good-feel- 
ing in the subscribers. The L. W. Ramsey 
Company, the association’s advertising 
agents, graciously and generously relin- 
quished their contractural interest in the 
fund; and that was good politics, too, and 
will have its good effect. It could be read- 
ily seen that the way the situation was 
handled, created a most favorable impres- 
sion and resulted in general satisfaction. 

If the committee in charge is wise, it will 
not permit the members of the association 
nor the subscribers to the publicity fund to 
get the idea that the campaign is dead or 
likely to die. It continues, but on a reduced 
scale during these times. No business 
house, having an investment of over half a 
million dollars, a tangible, concrete asset, 
is going to abandon such a valuable asset; 
nor is it at all likely that the association, 
with so many shrewd and hard-headed busi- 
ness men in it, is going to drop the campaign 
altogether. That would be a calamity and a 
loss equal to throwing away something like 
half a million dollars. What that money has 
already bought, is something of great value 
whose returns have by no means been fully 
realized but which should and doubtless will 
be brought to make greater returns in the 
days to come through careful nursing and 
new life and energy put into the publicity 
effort just as soon as the economic situation 
warrants. That will surely be the hope and 
expectation of the entire association. 





Group Meeting Feature 

The most interesting, practical and profit- 
able part of the convention was the group 
meeting each afternoon. These were attend- 
ed by the members most directly interested 
in the subjects to be considered. The retail- 
ers, the wholesalers, the agency men, the 
growers, these separate groups met separ- 
ately and informally and frankly discussed 
their problems. The significant thing was 
that they recognized that they had prob- 
lems. True, the discussions were, in every 
single instance, wholly academic. When 
concluded, they invariably ended at the 


point from which they had started. No 
action was taken on any important matter. 
That sounds like the meetings, all talk and 
nothing done, must have been useless; but 
they were far from that. There was frank 
recognition of the equally important prob- 
lems of others. There was also a disincli- 
nation to take any drastic action by one 
group in the absence of other groups whose 
members would be affected by such action. 

In fact, there was refusal more than once, 
to take such action. That spirit animated 
the convention and all the group meetings; 
the spirit of give and take, respect for the 
preblems of others and an inclination as 
never before, to get together and work to- 
gether. 





Press Representatives Sreakfast 

The representatives and special corres- 
pondents for the trade publications, were en- 
tertained at breakfast on Tuesday morning 
by President Hilborn and Vice-President 
Stark: H. Lloyd Haupt, Editor National Nur- 
seryman: E. L. D. Seymour, Associated Edi- 
tor, Florists Exchange; A. C. Morgan, repre- 
senting Florists’ Review; and John Watson, 
correspondent for American Nurseryman. 
There were no sausages nor griddle cakes, 
but there was appreciation on the part of 
the trade press at being recognized in this 
pleasant way, and there was obviously reali- 
zation on the part of the officers that the 
trade papers, the mirrors of the industry, 
reaching the Nurserymen in the Association 
and very many more outside it, can be, and 
certainly are, willing at all times to assist 
through their columns every good movement 
for the association, and therefore for the 
whole Nursery industry. 





Still Another Association 

The Association of Ex-Presidents of the A. 
A. N., organized at Detroit last year with 
Charles A. Ilgenfritz, President, and John 
Fraser, Jr., Secretary, held its first formal 
convention at Chicago. This Association of 
“has-beens,” as they were called, is as 
unique as it is porgressive: it has no con- 
stitution nor by-laws, no dues. 

The “has-beens”—or those who happen to 
have been president of the association, in 
attendance at the Chicago convention were: 
Charles A. Ilgenfritz, George A. Marshall, A. 
M. Augustine, Walter Hillenmeyer, E. S. 
Welch, Henry B. Chase, John Watson, John 
Fraser, Jr., and Wm. Flemer, Jr. 

They occupied a special table at the ban- 
quet and in their secluded corner seemed to 
enjoy Walter § Hillenmeyer’s Kentucky 
stories. The laughter provoked seemed to 
indicate that the stories had nothing to do 
with summer planting. 





The Betz Nurseries, Harry S. Betz, pro- 
prietor, is one of the show places of Willow 
Grove, Pa. Mr. Betz has experience in the 
business dating back to 1896. His business 
was established n 1913 and 13 years later 
moved to its present location. 


1932-1933 


Offers to the Trade at special prices a 
full assortment of all varieties of 


Small Fruit Plants 


Rambo’s Wholesale Nurseries 
BRIDGMAN, MICHIGAN 


HOOD NURSERIES 


We offer for Fall 1932 and Spring 1933, 
con plete line of Evergreens, Pink Flowering 
Dogwood, Azaleas, Deciduous Magnolias, Shrub- 
bery, Shade Trees, Fruit Trees and etc. 


Send us your list for quotations. 


W. T. HOOD & CO., Richmond, Va. 
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Beautification of Landscape In Illinois 


Well-Defined, Permanent Program For Beautification of Illinois State Highways, 
Parks, Etc.—IHinois Nurserymen Instrumental in Creation of Commission 


The Illinois Commission for Landscape 
Beautification and Improvement has just 
been organized. This organization, spon- 
sored by the Illinois State Nurserymen’s 
Association, is the outgrowth of public sen- 
timent that favors well directed action to 
improve appearances of public property 
without any expensive expenditure of pub- 
lic funds. The Commission will direct and 
unify the state’s efforts in this direction. 

The Illinois Nurserymen’s Association, 
through its executive committee, is to name 
five representatives of the Nursery industry 
to membership on the Commission each 
year. The directors of four departments of 
Illinois State government, concerned with 
landscaping and related activities, as ex- 
officio members, complete the organization 
of the board. The Superintendent of Plant 
Industry, the division through which the 
state conducts its supervision over the Nur- 
sery industry, serves as secretary of the 
Commission. 

The Department of Agriculture is enlist- 
ed in the movement because, through it, the 
State conducts its Nursery inspection serv- 
ice, and carries on other regulatory and 
promotional activities relating to tree and 
plant production. 

The Department of Public Welfare, which 
operates the State’s penal, charitable and 
correctional institutions, has in its custody, 
a vast acreage of land suitable for tree pro- 
duction, as well as institutional inmates who 
could be engaged in plant and share tree 
propagation, and derive a direct benefit 
from that healthful occupation. 

The Department of Conservation, 
through its forestry division, engages in re- 
forestation work, and has developed, with- 
in the past three years, an extensive forest 
preserve in the hill country of southern IIli- 
nois, a section that has attracted the at- 
tention of Federal officials as a suitable lo- 
cation for reforestation. 

The Department of Public Works and 
Buildings has a twofold interest in land- 
scaping. Through it, the state develops 
and maintains its state parks and memor- 
ials. The highway system of the state is 
also under that Department’s supervision. 

Permanent committees, established at the 
Commission’s organization meeting, were 
selected for the following objectives: 


Growing and planting, highway beautifica- 
tion, schoolyard beautification, parks and 
public grounds, reforestation. 


Ng 





Out Stock 


One of the most eom- 
plete lists published ef 


and DE- 







TRANSP’ 
STOCK. Write for copy. 
Kelsey Nursery Service 


50 Church St., New York 
Established 1878 
} Member A. A. N. 
IF YOU plant 
Tennessee Natural Peach Seed 


you will not be sorry. Reliable and Dependable. 
Write for prices on 1931 crop. 6000 to 7000 
seeds to the bushel (50lb.) 


Southern, Nereery é Landscape Co. 


BARGAINS 


| 
HERE } 

















SEEDS 


HERBST BROTHERS, Ine. 
Agents for T. SAKATA & CO. 
92 Warren St. NEW YORK 








Announcement has just been received 
that starting July 14th Peter F. Willems 
will give his undivided time and attention 
to promoting the affairs of the Willems, 
Sons’ Nurseries, Rochester, N. Y., and the 
interests and welfare of their aamy of rep- 
resentatives located through the New Eng- 
land, Middle Atlantic and Middle West 
States. 

The Willems, Sons’ Nurseries was estab- 
lished in 1920 following the home coming 
of Peter Willems’ son, Frank M. Willems, 
after serving the United States in France 








PETER F. WILLEMS 


during the World War. In 1930 another 
son, Edward M. Willems, was taken into the 
business upon completion of a five-year 
course in horticulture and landscape archi- 
tecture at the University of Illinois. 

The Nursery career of Peter F. Willems 
began in 1889, at the age of 15, when he 
left school to start work as office bey with 
Brown Brothers Nursery of Rochester. 
From 1904 on, Mr. Willems served as direc- 
tor and secretary of that company. From 
1913 to October 1931, he served as direc- 
tor and president of the Perry Nursery 
Company. Following the “combine” in 
October, 1931, of the Brown Brothers Com- 
pany, Perry Nursery Company and Herrick 
Nursery Company, Inc., all of Rochester, 
Mr. Willems was selected to serve as exec- 
utive adviser to the combined company. 
All of these executive connections have now 
been severed so that Mr. Willems may give 
his entire time and the benefit of his 43 
years’ experience in the Nursery business 
to furthering the interests of his own com- 


pany. 

Mr. Willems originated the express C. O. 
D. and parcel post C D. method of 
shipment as applied to Nursery stock. These 
methods have been universally adopted by 
Nurserymen throughout the United States. 
Mr. Willems is known to many in the trade 
by the nickname of “C. O. D. Pete.” 


Jackson & Perkins Co., Newark, N. Y., 
are pushing seven new roses for special 
distribution. Their introduction of the sen- 
sational climbing rose, Blaze, heads the 
list. This rose, a hardy everblooming scar- 
let climber, has been awarded plant patent 
number 10. The other roses are: Comtesse 
Vandal, Dotty, Edith Krause, Essence, Max 
Krause and Souvenir. 


Loose Leaf Plate Book 


Special Sample Price $1.50 
ALSO COLORED PRINTS 


PROCESS COLOR PRINTING CO. 
Searle Bldg. ROCHESTER, N. Y. 




















OHIO NURSERYMEN’S 
ASSOCIATION 
Royce M. Pickett, Clyde, Secy. 
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A sectional summer meeting of the Ohio 
Nurserymen’s Association was held at the 
Horticulture building, at Ohio State Uni- 
versity, Columbus, July 27. The following 
program was followed: “Wild Flowers That 
Sell,” by Prof. V. H. Ries; “What’s New,” 
by Prof. L. C. Chadwick; “Water Lilies and 
Other Aquatic Plants,” by Walter Tucker; 
“Merchandising Nursery Products,” by D. 
B. Cole, and “Advertising Methods,” by 
Prof. L. C. Chadwick. 


@bituarp 


S. W. Snyder 

S. W. Snyder, Center Point, Iowa, died 
July 6th, aged 72 years. Mr. Snyder, in 
connection with a brother, operated for 
more than 20 years one of the most promi- 
nent nut tree Nurseries in the North. He 
was a director of the Iowa Horticultural 
Society, and a past-president and long 
time member of the Northern Nut Growers 
Association. He was recognized as a high 
authority on edible nut matters, his experi- 
mental work in nuciculture being very ex- 
tensive. 

Three brothers and a sister survive. 











Charles T. Rohrer, Nurseryman, Goshen, 
Ind., was found dead in his automobile 
parked on a Goshen street, early on the 
morning of June 6th. He was 47 years old. 


Goodrich Rubber 
Budding Strips 


Used by most up-to-date nurserymen. Will 
not cut buds or girdle stocks. No waste. 





lib. and up, $1.10 per Ib. postpaid 
10 Ibs. and up, 85 per Ib. } ¢. o. b. 
25 Ibs. and up, SS per Ib. | O¢tawa 
50 Ibs. and up, .75 per Ib. 


Willis Nursery Co. 


WHOLESALE NURSERYMEN 
Ottawa, Kansas 











Buxus sempervirens and 
B. suffruticosa at reasonable 
prices. Quantity production; 
selected and graded plants 
shipped on each order. 

Write today for new list of 


sizes and prices. 


Canterbury Nurseries, Tne. 


Box A, Easton, Md. 











BRISTOL’S TREES 


Northern-grown, Hardy Evergreens 
Forest and Ornamental Stock, 
especially Red Pine 


H. R. BRISTOL, Plattsburg, N. Y. 











C.R. BURR & CO., INC. 


MANCHESTER, CONN. 
HEAVY SURPLUS ON SOME ITEMS 
Write For Low Prices 








DINTELMAN’S NURSERY 
BELLEVILLE, ILL. 
We offer to the Trade 
25,000 PEACH 


assortment of varieties. 


also 
APPLES, PEAR and CHERRY 
MEET US AT THE STEVENS HOTEL 
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Nursery Trade Bulletin 


Mr. and Mrs. George F. Verhalen, Scotts- 
ville, Tex., are the proud parents of a baby 
girl, born June 27th. 








It is reported that California spent fifty 
million dollars on roads last year and only 
$17,000 for roadside plantings. 


Crescent Landscape Co., 10654 South- 
western Avenue, Chicago, Ill., has been 
started by Charles and Michael Garrett. 


Andorra Nurseries, Chestnut Hill, Phil- 
adelphia, were hosts recently to members of 
the New Jersey Woman’s Garden Club. 

Collins Nurseries, Moorestown, N. J., 
had a beautiful exhibit of specimen ever- 
greens at the flower show of the local gar- 
den club last month. 


Cedar Hill Nurseries, Glen Head, N. Y., 
won an award of commendation for an ex- 
hibit of peonies in variety at the N. Y. Hor- 
ticultural Society meeting. 


Cooperative Rose Marketing 

Fifty rose growers of the middle west 
have made arrangements whereby George 
A. Britton, Cleveland, Ohio, is to serve as 
director of marketing of roses, with head- 
quarters in Chicago. The growers repre- 
sent production from 4,500,000 roseplants 
which places in Mr. Britton’s hands the 
marketing of approvimately 90,000,000 
roses annually. 


New Seed Company 

H. G. Hastings of the H. G. Hastings 
Company, Atlanta, Ga., announces the for- 
mation of an additional seed company at 
Atlanta, Ga., to be known as Hastings As- 
sociated Seeds, Inc. The new company, 
an affiliation of branches of H. G. Hastings 
Company, Atlanta, Ga., and the Associated 
Seed Growers, Inc., New Haven, Conn., 
will be operated on a wholesale basis, exclu- 
sively, serving that southern territory for 
which Atlanta is the natural distributing 
center. 


Rev. August J. Nielsen, Fletcher, N. C., 
has developed his small Nursery, originally 
started for his own pleasure when he was 
serving as pastor in Charleston, S. C., 
churches, into a paying Nursery business. 
The Nursery is so arranged that it has the 
effect of a formal garden rather than a Nur- 
sery. 

Mr. Nielsen is a native of Denmark 
where his father for many years had charge 
of a large estate belonging to a member 
of the nobility. It was there, in his early 
youth, that the foundation of his love for 
the beautiful in nature was laid, which led 
to the establishment of his Nursery in this 
country in later years. 


Trees By the Million—More than 23 mil- 
lion baby trees are being grown this year 
at the New York State Reforestation Nur- 
sery at Horseheads. Mr. Otis, director of 
the project, states that there are 26,060 
more seed beds than were planted last 
spring. Eighty acres of the 92-acre farm 
are now under cultivation. Varieties in- 
clude white, scotch and red pine; red and 
Norway spruce; white cedar; European and 
Japanese larch; balsam; locust; red oak; 
white mulberry; white ash; dogwood; with- 
erod; maple leaved vibernum; yellow pop- 
lar; Virginia rose hips; Japanese barberry ; 
thorn apple; elderberry and mountain ash. 


Express Rates Reduced 

A ruling in effect July 22d reduces ex- 
press rates on seedlings and trees for trans- 
planting purposes from Jackson, Tenn., to 
points in the state. The ruling reads: “Re- 
foresting tree stock consisting of seedling 
and transplant trees, boxed, crated, strawed 
or baled—maximum weight of 150 pounds 
and maximum length of 6 feet in box, crate 
or bale—from Jackson, Tenn., to any des- 
tination in the state of Tennessee will be 
charged for at second-class rates.” 

This will prove of special advantage to 
the state and federal Nursery located near 
Jackson, as much reforestation stock is 
shipped from there annually to points all 
over the state. 
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E. PD. BERNARDIN 


PARSONS, KANSAS 
Established 1870 


Specializes in 
AMOOR PRIVET, SHRUBS 
EVERGREENS 
and 


SHADE TREES 
for the great Southwest. 








PECAN 
TREES 


CAR LOTS our specialty, but we accept 
orders from nurserymen for any number 
of trees. 


Simpson Nursery Co. 
Monticello, Fla. Established 1902 


45 


1932 - 1933 


Large Assortment 
Send for Late List 


Howard Rose Co. 


HEMET, CALIFORNIA 














LINING OUT STOCK 


CONNECTICUT VALLEY GROWN 
Over 100 Leading Varieties 


DECIDUOUS and EVERGREEN 
Special Offer—Early Orders 
AMPELOPSIS VEITCHII 

BARBERRY THUNBERGI 
IBOTA PRIVET 
ROSA MULTIFLORA JAPONICA 
(Best Understock) 
Write for Complete List. 
C. E. WILSON & COMPANY, INC. 


Manchester, Conn. 








Get the Roots 


With our Digger and 30 inch blade. 
tive circular and prices on request. 


“Yours for Digging Satisfaction” 


NEOSHO NURSERIES CO. 


NEOSHO, MO. 


Descrip- 


TAXUS CUSPIDATA CAPITATA 


THE ONLY HARDY UPRIGHT YEW 
Should supercede Arborvitae for hedge purposes 


AZALEAS (everoreen & pecipvovs) 
MAGNOLIAS Large Flowering 
RHODODENDRON HYBRIDS 


and other scarce items. 














Send us your list of requirements with 
full particulars as to quantities, varieties 
and sizes. 


BOBBINK and ATKINS 


RutuHsgrForp, N. J. 








EVERGREENS 
SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


Write for Our Price List 


THE NORTH-EASTERN FORESTRY CO. 


“We Grow Our Own Trees” 
CHESHIRE, CONNECTICUT 











Peony Aristocrats 


Only Best of the Old and New at 
ATTRACTIVE PRICES 


21st Annual Wholesale Catalog Ready 


HARMEL PEONY COMPANY 


BERLIN, MARYLAND 





Say you saw it in “American Nurseryman.” 





OUTSTANDING SPECIALTIES 
Native Plant Material 
PERENNIALS—LINING OUT STOCK 
and 400 Acres of the best in 

ORNAMENTALS .. REES 
SHRUBS . . . EVERGREENS 
ROCK GARDEN PLANTS 
Write for catalogue and lists. 


NAPERVILLE NURSERIES, Naperville, Ill. 














THE WESTMINSTER NURSERY 
WESTMINSTER, MD. 

Offers at special prices California Privet, 

Lombardy Poplars, Oriental Planes, 

Shrubbery, Evergreens, Perennials, etc. 

Write for new price list. 


* 
American Bulb Company 
Im and Grewers ef 
Dutch Bulbs, Cannas, Tuberoses, Gladioli, Hardy 
Lilies, Manetti, Lily of Valley, Spagnum Moss. 
Send For Free Catalogue. 
31-37 W. 27th St. 1336 W. Randolph St. 
New York City Chicage, Ui. 











PRIVET and BERBERIS 


Splendid Stock 
Write for Special Quotations. 
LESTER C. LOVETT 


Milford Delaware 


Princeton Nurseries 
of PRINCETON, N. J. 
SUPERIOR 
Hardy Ornamentals 











PEACH PITS 
OUR PITS COMPARE FAVORABLY 
WITH THE BEST 


HOGANSVILLE NURSERIES 
Hogansville, Georgia 





CONIGISKY’S 


HAND COLORED PHOTOGRAPHS 
DOUBLE AGENT’S ORDERS 
Shrubs, Perennials, Evergreens, Roses 

in Life-Like Reproduction 
CATALOG AND PRICE LIST FREE! 





B. F. CONIGISKY #!"-A smite» 8 

















THIS SIZE SPACE 


$2.10 Per Issue 
Under Yearly Term $1.90 





Hill’s Evergreen Plate Book 
‘nchen, Lowe leah, “Cloth tading $8.00, Leather, 
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Concluding Business In Chicago--Sidelights 


(Continued from page 39) 
He surrendered the gavel to President Stark 
who promptly adjourned the convention. 

It was a good convention. There were no 
rows nor serious arguments, no divisions 
and no dissention. It was a serious conven- 
tion of serious business men. It started up- 
on a note of optimism; and it ended upon 
the same note—if not of extravagant optim- 
mism, at least upon the note of courage and 
confidence each in himself, in his association 
and in the future of the industry. The spirit 
of the convention was the spirit that holds 
men to the appointed task, that carries on 
and sees things through. 

Yes, it was a good convention. 








~ Convention Sidelights 





= = 





Exhibits 

The exhibits were noticeably absent this 
year. There were only three. The Cater- 
pillar Tractor Company of Peoria exhib- 
ited moving-pictures of their tractor doing 
different kinds of work. The DeLaMare 
Company of New York had an exhibit of 
books on horticultural subjects. But the 
only trade exhibit was that of Buskirk’s In- 
dependence Nurseries of Independence, 
Ohio, a small exhibit of water-lilies and 
other aquatics. 

One would have thought this a very fav- 
orable occasion to make the Nurserymen, 
or some of them, better acquainted with 
new varieties that are being introduced. 





Ladies’ Auxiliary 

The Ladies’ Auxiliary met for an elab- 
orate luncheon in the Tower, after which 
they listened to such a delightful lecture on 
gardens as only Prof. Hottes could deliver, 
and only with the inspiration of so charm- 
ing an audience. After the lecture there 
were several tables of bridge, and the use 
of native plants in landscaping took its 
properly unimportant place behind the more 
serious discussion of the requirements for 
a take-out bid. The same officers were 
re-elected for the coming year; that is, 
President, Mrs. O. W. Hobbs; Vice-Presi- 
dent, Mrs. Paul Stark; Secretary, Mrs. 
Ralph Lake; Treasurer, Mrs. A. J. Smart. 
There were not as many in attendance as 
usually come to the convention. In spite 
of the distressingly hot weather, a number 
of the ladies attended all the sessions and 
several of them took a very active part in 
the discussions. 


Association Dues 

At the last session, on Thursday morn- 
ing, there was the usual crowding in of a 
lot of unfinished business and new business, 
too, precipitated as often happens, without 
previous notice; and so Thursday’s session 
lasted until nearly three o’clock in the af- 
ternoon. One piece of new business that 
brought out a lot of discussion was the 
amount of the dues. Several members 
thought that the present dues are keeping 
out a lot of small Nursrymen whose mem- 
bership would be an advantage to the as- 
sociation, not so much on account of the 
money their dues would bring in, but an ad- 
vantage in having them within the associa- 
tion rather than outside its ranks: oppor- 
tunity to bring them into contact with the 
leaders of the trade with the good effert of 
arriving at more and better cooperation. 

And then some thought that the associa- 
tion is costing too much. John Fraser, for 
the Budget Committee of the Executive 
Committee, read the committee’s financial 
report showing the cost of last year’s activi- 
ties in detail and asked to be advised just 
which activities were desired retained and 
which it was thought could be profitably 
dropped. But as each item was read out, 
each was apparently regarded as very ne- 
cessary and something to be continued. 
At least no one was willing to point to any 
particular item of expense and say it should 
be dropped. There was just the general 
idea that money is scarcer and should be 
made to go as far as possible at this time, 
and that as every business is watching ex- 





penses carefully and economizing at every 
point, it was thought that association ex- 
penses should be watched with equal care 
and dues scaled down to fit the situation. 
Various suggestions were offered for re- 
ducing the dues but no action was taken 
to accomplish that. The Executive Com- 
mittee was directed to bring in a budget 
for consideration by the members before 
the next meeting. 


July Convention Month 

It was literally the hottest convention 
within the memory of the old-timers. When 
the weather man turns his attention to Chi- 
cago, he does nothing by halves either win- 
ter or summer. He gave Chicago the whole 
whole works during convention week. The 
Nurserymen were reduced to shirt-sleeves 
and apparently wished to shed more than 
their coats. Ben. Greening did—almost— 
in the enthusiasm with which he joined in 
the interpretive dancing at the country club 
luncheon. 

The hot weather caused the matter of 
changing the time of meeting to be brought 
up at the last session. It was proposed to 
change the date back to June; on being re- 
minded that Chicago has often provided the 
same sort of hot weather in June, as all re- 
membered, it was then suggested to hold 
the meeting in September; when a member 
evidently acquainted with Chicago, said that 
Chicago’s supply of hot weather is seldom 
exhausted by September. 

And several wholesalers, arguing for 
June, said that while trade settlements are 
expected—or provided for—as of June l, 
they are usually made in actua! practice, 
just before the convention. Moving the 
convention date into July, delayed settle- 
ments. September didn’t sound so good; 
still—. One member was apparently ready 
to get up and point out that the A. A. N. 
is the only Nursery trade organization that 
still holds its annual business convention in 
the summer while all the rest—a score or 
more of them—have changed to January or 
February, when he was observed to do some 
quick figuring and even the lure of the 
better convention weather of winter—(and 
possibly still further delayed collections )}— 
could not change him or the rest from the 
idea of July conventions. So July it re- 
mains. 


Flowers Missing 

A surprising thing at this convention was 
the absence of flowers. True, at the first 
session on Tuesday morning, there was a 
small vase of roses on the presiding offi- 
cer’s desk; but the flowers remained there 
unchanged throughout the convention, and 
upon adjournment, that single vase of 
roses, faded and wilted, was still in place. 
There were no flowers in the secretary’s 
office, none in any part of the hotel. Now 
there was a real opportunity to exhibit new 
things. Vases of flowers, shrubs and ever- 
greens in pots and tubs in the convention 
hall and in the lobby of the hotel, would 
have been in exactly the right key; good 
advertising, too. Why, at the next conven- 
tion, there ought to be a flower committee 
to see that every desk is supplied with a 
vase of fresh flowers every morning. The 
stenographers and all the ladies attending 
should be presented with a corsage-bouquet 
every day. Flowers cost very little in July. 
It doesn’t seem just the thing for several 
hundred Nurserymen to hold a convention 
without a flower or plant in sight. Two 
members affected boutonnieres, one wear- 
ing a Joanna Hill rose, the other a gar- 
denia; but they both happened to be rep- 
resenting trade papers. 


Baby Ramblers’ Entertain 


The Baby Ramblers, as usual, added to 
the obligation of the members for the so- 
cial features of the convention, all of which 
were in good taste and thoroughly enjoyed. 
The banquet—dinner, rather,—was ercel- 
lent in quality and service. The music was 
good and the —— floor perfect. The 
room was one of the few cooled for the oc- 
casion. 

There was only one after-dinner speech. 


The professional dancers were equal to the 
average of summer vaudeville artists and 
your Aunt Tabitha would not have objected 
to any part of the program. 

The Baby Ramblers always put them- 
selves out to provide entertainment and 
this time they pulled their best show. 

But isn’t the name rather out of date; or 
evun’t some of the members getting be- 
yond the age implied? Years ago, they 
were the youngest of the Nurserymen. 
Now, some of the charter members are— 
well, bald and paunchy—more like Hardy 
Rugosas. Since grouping is the order of 
the day, why not Hardy Rugosas as well as 
Baby Ramblers? 


Reporting Service Deserves Praise 


The stenographic report of the conven- 
tion was made by the Benton-Brown Re- 
porting Service of Kansas City. The hours 
were long, the weather was trying and the 
remarks to be taken down were not always 
easy to get, but Miss Helen Benton and her 
assistants were apparently tireless, always 
charming and ever on the alert to be of as- 
sistance not only to the officers and com- 
mittees, but to the members who went to 
them for information and help. These 
young ladies wrote out all the discussions 
at each morning session, at all the various 
group sessions in the afternoons and re- 
corded the work of committee meetings in 
the evening, using shorthand noiseless type- 
writers. They should have had a special 
vote of thanks for the gracious way in 
which they responded to numerous calls for 
assistance from individual members. 


Garden Contests Go Merrily On 


Chester Cobb, Cobb’s Nursery, Pough- 
keepsie, N. Y., advises that his firm is again 
sponsoring the Poughkeepsie Yard and Gar- 
den Contest in connection with Dutchess 
Ceunty Horticultural Society. Mr. Cobb 
was chairman of the 1931 contest and offi- 
ciated at the New York Victory Celebration 
last May when Governor Roosevelt preseni- 
ed one of the nine national prizes to Mrs. 
Lewis H. Swenson of Poughkeepsie. 

Mr. Cobb advises that it is expected the 
contest will prove as splendid a success this 
year as it did last. All of the leading mer- 
chants in Poughkeepsie have already donat- 
ed prizes, as have many of the large seed 
houses. The larger Nurseries, as _ usual, 
have offered valuable prizes. 


Climate Machine For Plant Research—- 
This is the newest device in use by the U. S. 
Department of Agriculture to speed up 
plant research work. With it research can 
be carried on rapidly and independently of 
seasonal conditions. It enables the experi- 
menter to grow three to six generations of 
plants annually or to retard their develop- 
ment for long periods. Outdoor air is 
taken into the air conditioner, saturated 
with moisture, and then heated to the de- 
sired temperature. The day-length, air 
velocity, soil moisture, temperature and the 
humidity are all regulated automatically. 
Cost of operation precludes its use commer- 
cially for plant culture in the great major- 
ity of cases. 

Incorporated: Texas Associated Seeds, 
Inc., New Haven, Conn., $30,000, cultiva- 
tion, sale and purchase of seeds, plants, 
trees, etc. 


The newly established tree Nursery at 
New Westminster, B. C., is the largest of its 
kind in Canada. Sixty thousand trees were 
planted by The Dominion last year, and 
many more are being planted this year. A 
seed extraction plant is also maintained and 
seeds are shipped to all parts of the Empire. 


PIN OAKS 
Lining-out sizes, 

6-9, 9-12, 12-18 and 18-24 inches 
Large Trees for permanent planting 
5-6, 6-8 and 10-12 feet 
Arthur L. Norton Nurseries 


Clarksville, Missouri 
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Crop Protection 
Pest Control 





Costs } to 2c per acre with 
INSECTICIDE DUSTER 
and 
GRASSHOPPER 


and 


PEST EXTERMINATOR 


These units are 1932 designed for crop 
protection and insect control—smashing 
all former costs and time performances 
in dusting orchard and field crops. These 
units use all kinds of insecticide dust or 
wet poison mash. 

A powerful fan driven by a 6 H. P. 
one-cylinder aircooled motor throws a 
cloud of insecticide that completely cov- 
ers trees from top to bottom or a swath 
% mile wide. 

DUSTS ALL ORCHARDS OR FIELD 
CROPS, PEACHES, PECANS, CITRUS 
FRUITS, VINEYARDS, COTTON, PO- 
TOTOES, TOBACCO, FORAGE, ETC. 

and also distributes or broadcasts 
DRY or WET Poison Mash for GRASS- 
HOPPER and other INSECT or PEST 
elimination. 

Address Dept. F for free circular 


Shunk Manufacturing Co. 
Established 1854 
BUCYRUS, OHIO 








SEEDLINGS 


CLEAN COAST GROWN 


We have good stands in all lines, which 
look very promising, they will be carefully 
dug, graded, and packed, so they will reach 
you in first class condition. 





Our usual extensive line of SHADE 
and ORNAMENTAL TREES, SHRUBS 
and ROSES. An especially fine lot of 
BIRCH, MAPLE, THORN and FLOW- 
ERING CHERRY. 


PRICES RIGHT 
WRITE FOR PRICES 


Portland Wholesale 
Nursery Company 


East Morrison at 23rd St. 
PORTLAND - - OREGON 











CATALOGS 


Are you satisfied with your present 
catalog? We are producers of some 
of the most successful catalogs in the 


country. Write and get our ideas be 
fore placing your order for your next 
catalog. Glad to send you samples 


without obligation 


The L. W. Ramsey Company 


Advertising for Nurserymen 
430 Union Bank Bldg. Davenport, lowa 











Japanese Roseflowering and Weeping 
Cherries, Flowering Crabs 


A. E. WOHLERT, 


All Sizes 
Narberth, Pa. 








LABELS FOR NURSERYMEN 
THE BENJAMIN CHASE COMPANY 


DERRY, N. H. 








341 E. 72nd St., 





PORTLAND ROSES 
Field Grown—Hardy 


Forty acres, Many varieties and colors. 
Also Trees, Shrubs, and planting material for Landscaping. 


MOUNTAIN VIEW FLORAL NURSERIES 


Portland, Ore. 











WE SUGGEST RESERVATION OF ADVERTISING SPACE NOW FOR THE COMING MONTHS 


inthe AMERICAN NURSERYMAN 


Exclusively for the Nursery Trade and Allied Interests 
Logical Medium for Inter-Trade Communication 
National and International Circulation 
AMERICAN FRUITS PUBLISHING COMPANY, INC. 


39 State St., Rochester, N. Y. 


Chief Exponent of the 
American Nursery Trade 











VIRGINIA -_NURSERYMEN’S 
ASSOCIATION | 
W. N. Roper, Petersburg, Secy. | 








The regular annual meeting of the 
ginia Nurserymen’s Association will be held 
on August 15th at Roanoke, Va., 
quarters at Roanoke Hotel. The program 
on this occasion will include an address on 
Landscape Planting by Prof. Allan Reid of 
the Landscape Department of V. P. 1.; Road- 
side Planting by H. J. Neale, Landscape En- 
gineer of the State Highway Department; a 
talk by G. T. French, State Entomologist, on 
problems of insect pests and diseases that 
are of special importance to state Nursery- 
men at this time. Billerbeck, of Waynes 
boro, will discuss “How a State Nursery- 
men’s Association can be of Service to its 
Members.” Henry W. Chase, Chase, Ala., 
and Paul Lindley, Pomona, N. C., are among 
the out-of-state Nurserymen who have been 
invited to make addresses. A period will be 
devoted especially to general discussion in 
which all members present will be expected 
to take part. 

Arrangements have been made for ex- 
hibits by Nurserymen and by individuals and 
firms in allied industries. As it is expected 
that this meeting will be largely attended, 


Vir- 


with head- 


indications are that there will be quite a 
large number of exhibits. 
W. N. Roper, Secretary. 


For Grasshopper Control 

Grasshoppers and several other species 
of insects have become the growers’ great- 
est enemy. The serious fact exists, accord- 
ing to Government surveys, that their num- 
bers are increasing. Thousands of acres of 
grain, forage crops and grass are destroyed 
each year by these pests, entailing the loss 
of hundreds of thousands of dollars to the 
growers. Reports are that another battle 
between the farmers and the millions of 
grasshoppers is again under way and fields 
are yielding a crop of countless millions of 
insect pests again this spring. 

Plans for statewide organization of 
forces in the eight grasshopper states, for 
an immediate and relentless battle against 
the grasshopper were announced recently. 
County agents will be leaders in their re- 
spective territories, and will organize their 
districts, appointing lieutenants as they are 
needed. Committee members declare that 
grasshoppers are not destructive on proper- 
ty lines and the most effective poisoning 
campaigns are those on which the scattering 


crews disregard the property lines and do 
the work on a community basis. 

On account of the loss to the growers last 
season, caused by grasshoppers, one of the 
leading manufacturers of dusting equip- 
ment in the country has recently designed 
and built a grasshopper and insect exterm- 
inator. This machine is sturdily built and 
is compact, of the proper size for easy 
handling and gives even broadcasting of 
the poison bait, for the most efficient re- 
sults. A portable mixing plant is an acces- 
sory to this grasshopper exterminator, 
which produces the proper lumpless mix- 
ture of mash, and it represents the most 
practical implement so far produced for 
successfully combating crop-destroying 
grasshoppers and other insects and will also 
handle any type of insecticide in dust or 
wet mash form. Name of the manufacturer 
will be supplied upon request. 


WESTCOTT NURSERY CO. 
Falls Church, Va. 
400 Acres of 
EVERGREENS, SHRUBS, TREES 
Write for Price List 














and mail order, wholesale. 


matter with you, at your convenience 





To a Nurseryman Who Needs a Good Office and Sales Executive 


Here is a man who is a thoroughly experienced nurseryman, capable of taking complete charge 


of office and sales department and producing results. 
Successful in sellirg nursery stock direct over radio. 


with a clean record and can give — best of trade references. 


Address A-122, care AMERICAN NURSERYMAN. 


His training has been in agency work, catalog 
A hard worker, 


This man would like to discuss the 
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Lining Out Stock 


Grafted Evergreens Hill’s Twice Transplanted Evergreens—Continued 


Per 100 «Per 1000 
All Grafts produced by Hills are extra large and strong, aver- Juniperus excelsa stricta in. $7.50 $ *50.00 
aging ten inches or more in height. ALL JUNIPER GRAFTS Juniperus excelsa stricta in. 10.00 75.00 
are GRAFTED on JUNIPER UNDERSTOCKS. They are Juniperus horiz. douglasi in. 12.00 100.00 
knocked out of pots, wrapped individually in paper and packed Jyniperus sabina in. 10.00 80.00 
to reach you in perfect growing condition. Juniperus sabina in. 12.00 100.00 
Per100. Per1oo0o ‘*Juniperus sabina in. 25.00 200.00 
Juniperus chinensis pyramidalis—Blue I Juniperus sabina horizontalis in. 12.00 100.00 
Juniperus chinensis pyramidalis—Green . . Juniperus sabina pyramidalis in. 14.00 120.00 
Juniperus chinensis sargenti—Blue.......... 25. 00 R Juniperus sabina von ehron in. 12.00 100.00 
Juniperus Chinensis sargenti—Green . , *Juniperus scopulorum in. 25.00 200.00 
Juniperus communis depressa (Vase Shaped) . . : Juniperus vir. kosteri horiz. in. ‘ 80.00 
Juniperus communis depressa aurea 25.0 . Hill Pyramidal Juniper in. t 120.00 
Juniperus japonica . y Pachysandra terminalis in. d 50.00 
Juniper Japonica nana—Hill Introduction. ... r Picea canadensis in. , 40.00 
Juniperus sabina horizontalis 25. . Picea canadensis in. . 50.00 
Moonlight Juniper : *Picea canadensis in. t 100.00 
Blue Moon Juniper : *Picea canadensis in. . 150.00 
Hill’s Silver Juniper 25. } Picea canadensis albertiana in. : 75.00 
Juniperus squamata meyeri 5 E Picea canadensis albertiana in. t 120.00 
Juniperus virginiana cannarti . ! Picea excelsa in. J 40.00 
Juniperus virginiana elegantissima “ : Picea excelsa in. . 60.00 
Juniperus virginiana glauca ’ y P<. cn eeh semen webe 6- 8 in. . 75.00 
Hill Dundee Juniper . : Picea pungens i 
Juniperus virginiana schotti . *Picea pungens 
Picea pungens kosteri : *Pinus —— uncinata 
i ' *Pinus mughus 
Hill’s Evergreen Seedlings *Pinus mughus 
Pinus nigra 
(2 and 3 year) Pinus ponderosa scopulorum 
Peri00 Periooo *Pinus strobus .........cccceess 12-15 in. 
Abies concolor in. $ 3.50 $ 25.00 *Pinus strobus 
Juniperus chinensis ............. 6- 8 in. J 20.00 Pinus strobus 
Juniperus chinensis 8-10 in. ’ 25.00 Pinus sylvestris 
Juniperus chinensis in. ‘ a *Pinus sylvestris 
Juniperus communis depressa .... 4- 6 in. . J *Pinus sylvestris 
Juniperus communis depressa .... in. . 5 Pinus tanyosho 
Juniperus scopulorum in. t : Pseudotsuga douglasi 
Juniperus scopulorum in. J \ Pseudotsuga douglasi 
Juniperus virginiana in. f : *Pseudotsuga douglasi 
Larix Europea in. . , *Pseudotsuga douglasi 
Picea canadensis in. J . Taxus cuspidata 
Picea pungens in. J : Taxus cuspidata 
Pinus banksiana in. : ' Taxus cuspidata nana 
Pinus nigr: in. : . Taxus cuspidata nana 
Pinus ponderosa scopulorum in. . : Thuya occidentalis 
Pinus ponderosa scopulorum in. : J Thuya occidentalis 
Pinus strobus in. : : *Thuya occidentalis 
Pinus sylvestris ’ ; : Thuya occidentalis conica densa... 8-10 in. 
ME an ag w ay acs cic aes 8-10 in. c . Thuya occidentalis douglasi aurea. 8-10 in. 
Pseudotsuga douglasi , , , Thuya occidentalis douglasi pyram’ ’s 6- 8 in. 
Pseudotsuga douglasi 6- 8i J : Thuya occidentalis deamon’ pyram’s 8-10 in. 
Note—Seedlings are tied in Senilies of 50. Thuya occidentalis Little Gem 6- 8 in. 
ony Thuya occidentalis lutea 8-10 in. 
Hill’s Twice Transplanted Evergreens  Thuya occidentalis pyramidalis. ||. 8-10 in. 
Per100 Per1ooo Thuya occidentalis pyramidalis . ..10-12 in. 
Abies balsamea in. $ 8.00 $ 70.00 *Thuya occidentalis pyramidalis. . . 18-24 in. 
Abies concolor in. 10.00 75.00 *Thuya occidentalis pyramidalis. ..2-2% ft. 
Abies concolor in. 12.00 100.00 Thuya occidentalis recurva nana... 6- 8 in. 
Abies fraseri in. 6.00 50.00 Thuya occidentalis rosenthali 8-10 in. 
Abies homolepis i 6.00 50.00 Thuya occidentalis rosenthali 10-12 in. 
Chamaecyparis pisifera filifera ... 12.00 . Thuya occidentalis spicata alba.... 8-10 in. 
*Juniperus chinensis in. 12.00 Thuya occidentalis wareana 6- 8 in. 
*Juniperus chinensis in. 17.00 Thuya occidentalis wareana 8-10 in. 
Juniperus ch. pfitzeriana in. 10.00 ’ Thuya occidentalis woodwardi.... 8-10 in. 
Juniperus ch. pfitzeriana in. 12.00 . *Thuya occidentalis wood’i (Field) 10- 12 in. 
*Juniperus ch. pfitzeriana in. 30.00 Y Tsuga canadensis 6- 8 in. 
*Juniperus com. depressa in. 14.00 i Tsuga canadensis 8-10 in. 
Juniperus com. depressa aurea.... in. 15.00 ' Tsuga canadensis i 
Juniperus com. depressa plumosa. . in. 12.00 . Tsuga canadensis 12-15 in. . 200.00 
Juniperus com. depressa plumosa..10-12in. 17.00 ’ Note—Above tied in bundles of 25 pe 
Juniperus com. depressa prostrata. 8-10 in. 10.00 S of same variety and size at 100 rate; 250 at 1000 rate. 
Juniperus com. suecica 8-10 in. 15.00 le We on 3% discount and box free when cash accompanies order. 


D. HILL NURSERY CO. 


Evergreen Specialists — Largest Growers in America 
BOX 402 « « » » DUNDEE, ILL. 
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